
UAE: An Attractive Destination

June 2014 / Vol. XXXII Issue 6

Highest Priority on Safety 

www.acwmag.com

Energy-Efficient Architecture 
with Glass

Turning the Tide on 
Sea Water Corrosion 

On All Fronts

(P.23) (P.16)(P.11)

(P.43)





June 2014
www.acwmag.com

Arab Construction World
June 2014 / Vol. XXXII Issue 6

InTrODUCTIOn

Serving the Building, Machinery, Roads & Power Sectors in MENA - Since 1983

Cover Photo Courtesy of 
©Luke Joyce

COvEr STOry

In line with Vision 
2030, Abu Dhabi gov-
ernment has a long 
term investment pro-
gram to upgrade its 
national infrastruc-
ture, airports, seaports 
and public transport 
system to cater to the 
growing population.

UAE: An Attractive Destination

June 2014 / Vol. XXXII Issue 6

Highest Priority on Safety 

www.acwmag.com

Energy-Efficient Architecture 
with Glass

Turning the Tide on 
Sea Water Corrosion 

On All Fronts

(P.23) (P.16)(P.11)

(P.43)

COnSTrUCTIOn MACHInES
& EqUIPMEnT

COUnTry / rEgIOnAl rEPOrTS DEPArTMEnTS

BUIlDIng PrODUCTS 
& EqUIPMEnT FEATUrE

InDUSTry SPOTlIgHTS

Issue Content                                                                      01 Opening Letter & CPH Team                                        02 MENA Construction Digest                                          04 

www.cphworldmedia.com
Helping Advance MEnA & Beyond!  Since 1977

نساعد بتطوير الشرق األوسط وشمال أفريقيا وأبعد!  منذ 1977
Published by CPH World Media s.a.r.l. - Beirut, Lebanon

تصدر عن سي بي أتش ورلد  ميديا ش.م.م. - بيروت، لبنان

InFO
Advertisers’ Index                                                              60         General Information                                                        61        
Closing Letter                                                                        62 Subscription Form                                                           63

EvEnTS
Events Preview 55         Events Review 56

SErvICES
Coming Events 58        Buyers’ Guide 59        

08 14 18

22 40 52

Compactors, loaders & rollers
Fresh Impetus for 
Earthmoving Equipment Market                            07

geotextiles & Membranes
Turning the Tide on Sea Water Corrosion             11

Material Handling & Processing
Highest Priority on Safety                                        16

France
Very Low Interest Rates Keep 
French Market Fairly Resilient                          

Jordan
Jordan Real Estate Sector: 
Unstoppable Momentum                                         38

russia
Russia’s Construction Industry:
A Hindered Growth                                                      39

United Arab Emirates
UAE: An Attractive Destination 
On All Fronts                                                                   43

Corporate Happenings                                              48

E-News                                                                             49

Interviews & Profiles                                                    50

Products & Services                                                     51

Projects & Developments                                          53

Automation & Instrumentation
Regional Dynamics to Shape ME Market for 
Automation & Instrumentation                               20

Facades & Claddings
Energy-Efficient Architecture with Glass               23

Marble & granite 
Three in a Row for Italian Marble:
Sector Exports Up for 3rd Year Running                29

35



• Eng. Hatem F. El-Banna - B.Sc. Civ.Eng.-Egypt
• Dr. ramiz Kameel - PhD Mech. Eng - Egypt
• Prof. Dr. Essam E. Khalil - Prof. of Mech. Eng. - Cairo university, PhD Mech. Eng., Egypt
• Associate Prof. Dr. Walid Shatila - 
  Director of Information Systems Beirut Arab University, Beirut, Lebanon
• Eng. Harry valentine - Bach. Eng.- Canada
• Mr. Said A. Al-Shaikh - PhD, Chief Economist & Manager of Economics 
  Department, The National Commercial Bank, Saudi Arabia
• Prof. Dr. Saleh Al-Hadi M. Ahmad - Prof. of  Civil eng., Sudan univeristy, PhD 
  Civ.Eng, Sudan
• Prof. Murat Soygenis - Prof. of Architecture, YTU School of Architecture, Turkey
• Dr. Ahmad Al-rousan - PhD Mech. Eng., President (Arab Union for Cement & 
  Building Material), Syria
• Mr. Adil K. Al-Tamimi - Associate Prof. Civ. Eng. & Director of the Institute of Material Systems  
  (IMS) - UAE

Honorary Content Consultants (HCC)

Dina Fawaz
Acting ER Manager/Senior Editor & Researcher

دينا فواز
مدير التحرير واألبحاث باإلنابة / كبير احملررين والباحثني

الرسالة اإلفتتاحية

The Middle East region is witnessing a surge in construction and 
infrastructure projects with Saudi Arabia being by far the largest 
projects market (USD61 billion worth of contracts awarded last 
year, and a further over USD1 trillion worth of projects planned or 
under construction). In addition, the United Arab Emirates (UAE) 
awarded USD38 billion worth construction projects in 2013 and 
is expected to award projects of a value of USD46 billion in 2014 
while Qatar plans to invest over USD140 billion over the next five 
years in transport infrastructure. 

This ongoing construction movement is driving the demand on 
construction equipment, construction and building materials 
and machinery and tools. As a result, investors’ confidence is 
heightened as numerous mega projects are expected to be 
announced during this year and international machinery and 
material manufacturers and suppliers are attracted to this market. 
This movement will be reflected at Project Lebanon which will 
be held from 3 to 6 June at BIEL. The Arab Construction World 
(ACW) magazine, in line with its historic support of the event, will 
participate as a Media Partner and will be present at the stand 
number A46.

The June 2014 issue of ACW magazine tackles different interesting 
projects and topics such as the growth of earthmoving equipment 
market on page 07 and the development of automation and 
instrumentation market in the Middle East on page 20. Moreover, 
the article on page 43 sheds the light on UAE’s construction 
sector boom. Furthermore, this issue is abounded with a number 
of technical articles, country reports as well as news about latest 
innovations and market trends.

Your comments and remarks are appreciated, so don’t hesitate to 
contact us through our email content@cphworldmedia.com

The revival of 

Middle East’s 

Construction Market

انتعاش سوق اإلنشاءات 
في الشرق األوسط 

Opening letter
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تشهد منطقة الشرق األوسط طفرة في مشاريع اإلنشاء والبنية التحتية مع سيطرة 
العام  في  منحت  إذ  كبير  إلى حّد  املشاريع  على سوق  السعودية  العربية  اململكة 
أو  إلى مشاريع مخططة  أمريكي باإلضافة  ٦١ مليار دوالر  املاضي مشاريع بقيمة 
املتحدة  العربية  أما اإلمارات  ُتقّدر بأكثر من تريليون دوالر أمريكي.  قيد اإلنشاء 
أمريكي مع  مليار دوالر  بقيمة ٣٨  إنشائية  العام ٢٠١٣ مشاريع  فقد منحت في 
بينما  أمريكي  العام ٢٠١٤ مشاريع بقيمة ٤٦ مليار دوالر  توّقعات بأن متنح في 
ُتخّطط قطر استثمار أكثر من ١٤٠ مليار دوالر أمريكي في السنوات اخلمس القادمة 

في البنية التحتية للنقل.  

إن حركة اإلنشاءات اجلارية تدفع الطلب على آالت اإلنشاء وأدواته ومواد البناء 
والتشييد وبالتالي ُتقّوي ثقة املستثمرين حيث من املتوّقع أن يتّم الكشف عن عدد 
كبير من املشاريع الضخمة خالل هذا العام باإلضافة إلى جذب مصّنعي وموّردي 
اآلالت واملواد العامليني. ومن املتوّقع أن تنعكس هذه احلركة في معرض "بروجكت 
ليبانون" الذي سينعقد من ٣ إلى ٦ حزيران/يونيو في مركز "بيال". ستكون مجلة 
املعرض  للمعرض حاضرة في  التاريخي  إطار دعمها  العربي وفي  اإلنشاءات  عالم 

.A46 كشريك إعالمي في القسم رقم

مواضيع  العربي  اإلنشاءات  عالم  مجلة  من   ٢٠١٤ حزيران/يونيو  عدد  ُيغّطي 
 ٠٧ الصفحة  في  احلفر  آالت  سوق  منّو  مثل  لالهتمام  ومثيرة  مختلفة  ومشاريع 
مقال  أما   .٢٠ الصفحة  في  األوسط  الشرق  في  واألجهزة  األمتتة  سوق  وتطّور 
العربية  اإلمارات  في  اإلنشاءات  قطاع  ازدهار  على  الضوء  فُيسّلط   ٤٣ الصفحة 
البلدان  حول  وتقارير  التقنية  املقاالت  من  بعدد  العدد  هذا  يزخر  كما  املتحدة. 

باإلضافة إلى آخر األخبار حول آخر ابتكارات واجتاهات سوق اإلنشاءات.

آراءكم وتعليقاتكم تهّمنا، فال تترّددوا بالتواصل معنا عبر البريد اإللكتروني  
content@cphworldmedia.com

mailto:content@cphworldmedia.com
mailto:content@cphworldmedia.com
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The Egyptian authorities opened last 
month a new 7.2 km of section of Line 3 
of the Cairo metro serving five new sta-
tions in the eastern part of the city - Cairo 
Fair, Stadium, Kolleyet el Banat, Al Ah-
ram and Haroun El Rachid. The Phase 2 
civil engineering project, led by vInCI 
Construction grands Projets alongside 
Bouygues Travaux Publics, a subsidiary 
of Bouygues Construction, and their 
Egyptian partners Orascom Construc-
tion and Arab Contractors, got under 
way in May 2009. More than 3,000 Egyp-
tian workers were employed on the proj-
ect, which was handed over five months 
ahead of schedule. This achievement re-
flects the more than 30 years of experi-
ence that VINCI Construction Grands Pro-
jets and Bouygues Travaux Publics have 
acquired since the signature of the con-
tract for Line 1 of the Cairo metro in 1981. 
Developed in phases, Line 3 of the metro 
will ultimately cross the Egyptian capital 
east to west, connecting the airport with 
the districts west of the Nile over a dis-
tance of nearly 40 km. 

Zahid Group: a Shareholder 
of Total Maroc 

Total has announced that it has invited 
direct foreign investment in its Marketing 
and Services affiliate, Total Maroc, and 
that Zahid group, headquartered in Jed-
dah, Saudi Arabia, has become a 30 per-
cent shareholder of the company. Total 
Maroc is also currently preparing an ini-
tial public offering (IPO) on the Casablan-

Egypt

MoroccoIran qatar

Managing Director of Iran Railways Orga-
nization Mohsen Pour Seyed Aqaie said last 
month that Russia will build Rasht-Asta-
ra railway track based on an agreement 
with Tehran and Baku, according to IrnA. 
Moreover, Azerbaijan's Railways Company 
will construct the railway from Iran-Azer-
baijan border to the first railway station 

Qatar’s Public Works Authority (Ash-
ghal) president Engineer Nasser bin Ali 
Al Mawlawi inaugurated last month the 
commencement of excavation works for 
the Mesaimeer surface and groundwater 
tunneling, a significant project undertak-
en by Ashghal to enhance Qatar's drain-
age network, according to Qatar News 

Excavation Works on 
Mesaimeer Tunnel Started

Russia to Construct Rasht-
Astara Railway Track

New Cairo Metro Line 
Handed Over

inside its soil. The project envisages the 
connection of Azerbaijani and Iranian rail-
way systems through Qazvin-Rasht-Astara 
(Iran)-Astara (Azerbaijan). Qazvin-Rasht-
Astara (Iran)-Astara (Azerbaijan) railway 
project is of great importance for the de-
velopment of "North-South" internation-
al transport corridor whose commodity 
market is estimated to rise to 25-26 mil-
lion tons by 2015. The significant part of 
"North-South" corridor runs through Rus-
sia's railway. The length of Rasht-Astara 
-Qazvin railway is 205 kilometers, and the 

ca Stock Exchange, which would allow 
individual Moroccan shareholders and 
institutional investors to acquire 15 per-
cent of the shares of Total Maroc. The IPO 
is expected to be launched in the near fu-
ture. Total will continue to retain a con-
trolling interest in Total Maroc and oper-
ate it."Having outside partners acquire 
interests in our affiliates is a key compo-
nent of Total's strategy in the petroleum 
products and services retail sector in Af-
rica and the Middle East, and a critical fac-
tor in long-term success," explained Mo-

length of the railway track between Qaz-
vin and Rasht is 164 kilometers. 

mar Nguer, Senior Vice President, Africa/
Middle East at Total Marketing & Services. 
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Saudi Arabia

UAE

Saudi Arabia’s 1st 

Supercritical Thermal 
Power Plant

DEWA’s Impressive 
Reduction in Energy & 
Water Demand

Agency (QNA). The project is scheduled 
to be completed by early 2017. The in-
auguration was held on a work site in Al 
Thummama. Excavation is being carried 
out by Al Thummama, one of the two 

yokogawa Electric Corporation announc-
es the receipt of an order from Hyundai 
Heavy Industries Co., ltd. to supply con-
trol systems, safety instrumented systems, 
analysis systems, and other products for 
Stage-1 of the Jeddah South supercriti-
cal oil-fired thermal power plant project in 
Saudi Arabia. The joint order recipients are 
Yokogawa Electric and a subsidiary, yok-
ogawa Middle East & Africa B.S.C.

technologically advanced TBMs being 
used for the first time in Qatar and spe-
cially designed and developed for the 
project. The Mesaimeer tunnel will run 
under F-Ring Road, stretching 9.7km. 
It will run 5.4km from Al Thummama to 
the west and 4.3km to the east to the 

Dubai Electricity and Water Authority 
(DEWA) has achieved considerable suc-
cess in reducing the demand for energy 
and water in Dubai through wide a series 
of initiatives to meet the goals of the Dubai 
Integrated Energy Strategy 2030 launched 
by the Dubai Supreme Council of Energy 
to reduce energy demand by 30 percent 
in 2030. DEWA has succeeded in reducing 
annual per capita consumption of electric-
ity to 15,346 kW in 2013 compared with 
16,022 kW in 2010, while the annual per 
capita consumption rate of water reduced 
to 40,777 gallons in 2013 compared with 
44,631 gallons in 2010. “According to the 
Dubai Integrated Energy Strategy 2030, 
achieving energy efficiency is fundamen-
tal to reducing energy demand. This will 
help to reduce our reliance on natural re-
sources, reduce our carbon footprint and 
protect the environment. We can build on 
this in the short- to medium term and re-
alize the results in the long-term, and for 
generations to come,” said HE Saeed Mo-
hammed Al Tayer, MD & CEO of DEWA. 
“DEWA is implementing the strategy for 
energy demand management that was 
formulated by the Supreme Council of En-
ergy, which has eight programs to man-
age energy demand,” concluded Al Tayer.

Jeddah South will be Saudi Arabia’s first su-
percritical thermal power plant, and is be-
ing built by a state-owned enterprise, the 
Saudi Electricity Company, at a site south 
of the city of Jeddah, which is on Saudi 
Arabia’s western coast, facing the Red Sea. 
Stage-1 of this project involves the con-
struction of four 723 MW units producing 
a total of 2,892 MW. Unit 1 is scheduled to 
start operation in 2017.

planned pumping station near new Ha-
mad International Airport. Ashghal also 
reported that design and tender docu-
ments preparation for Phase 2 of the 
project are being finalized.
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arthmoving equipment, also known as heavy equipment vehicles, is used in construction activities that involve earthworks such 
as the construction of roads, railways, urban infrastructure, ports, and mining. Earthmoving equipment comprises of construction 
tractors, loaders, and excavators. The Middle East and North Africa (MENA) region is experiencing a construction sector boom in 

different areas which will result in a higher demand on earthmoving equipment. MENA Projects Tracker published by Citi states that 
Gulf Cooperation Council (GCC) countries are responsible for almost 90 percent of the projects being built by value in the MENA region, 
with 60 percent of those in Saudi Arabia and the United Arab Emirates (UAE) while MEED Projects figures show that more than USD90 
billion of metro and light rail projects are planned in the MENA region by 2030. 

“Saudi 
Arabia was 
the largest 
market in 

the region, 
accounting 

for a 47.3 
percent 
share”

E

Fresh Impetus for 
Earthmoving Equipment Market

In terms of growth, the global earthmoving equip-
ment market recorded a review-period (2008−2012) 
compound annual growth rate (CAGR) of 1.67 percent, 
according Timetric’s report “The Global Earthmoving 
Equipment Market: Key Trends and Opportunities to 
2017”. The growth was subdued by a 34.1 percent de-
cline in the market in 2009, due to the financial crisis. 
Construction activity slowed, and demand for earth-
moving equipment declined in 2009, the worst year 
in the economic crisis. The global earthmoving equip-
ment market is expected to record a forecast-period 
CAGR of 5.59 percent due to construction industry 
growth, infrastructure and residential development in 
emerging economies, and the easing of the financial 
crisis in Europe.
Timetric added in its report that the Asia-Pacific region 
was the largest regional market, accounting for 50.7 
percent of the global market. It was followed by Eu-
rope and North America with respective shares of 23.5 
percent and 14.8 percent. China constituted the larg-
est share of the Asia-Pacific market with a 38.2 percent 
share in 2012, followed by Japan, Australia, Indonesia 
and South Korea with 29.8 percent, 13.9 percent, 6.6 
percent and 5.8 percent respectively. Russia account-
ed for the largest share with 22.3 percent, followed by 
Germany, France, Italy, Sweden and Turkey with 13.5 
percent, 11.0 percent, 9.8 percent, 7.5 percent and 6.5 
percent respectively, added the same report. The 2009 
financial crisis and subsequent European debt crisis 
were detrimental to the European construction indus-
try, and caused the earthmoving equipment market to 
record a review-period CAGR of -5.74 percent. US was 
the largest market with a 74.1 percent share, while Can-
ada accounted for the remainder. Demand for earth-
moving equipment declined as a result of the housing 

ُتستعمل معّدات الحفر المعروفة أيضًا بالمعدات الثقيلة في أعمال اإلنشاء التي تتطّلب أعمال حفر مثل بناء الطرق والسكك الحديدية والبنية التحتية الحضرية 
والموانئ والتعدين. تشمل معّدات الحفر جرارات اإلنشاء ولوادرها وحفاراتها. من ناحية أخرى، تشهد منطقة الشرق األوسط وشمال أفريقيا طفرة في قطاع 
اإلنشاءات في مجاالت مختلفة مما سيؤدي إلى ارتفاع الطلب على معّدات الحفر. وتوضح شركة )سيتي( في تقريرها (MENA Projects Tracker) إلى أن 
دول مجلس التعاون الخليجي مسؤولة عن حوالي 9٠ في المئة من المشاريع التي يتّم تنفيذها من حيث القيمة و تستحوذ المملكة العربية السعودية واإلمارات 
العربية المتحدة على ٦٠ في المئة من هذه النسبة. وتشير أرقام (MEED Projects) إلى أن أكثر من 9٠ مليار دوالر أمريكي من مشاريع المترو والسكك 

الحديدية الخفيفة معّدة للتنفيذ في منطقة الشرق األوسط وشمال أفريقيا بحلول العام ٢٠٣٠.   

crisis and recession, causing the market to record a re-
view-period CAGR of -4.24 percent. Brazil accounted for 
the largest share with 64.4 percent, followed by Mexico, 
Colombia and Argentina with 17.5 percent, 11.8 percent 
and 6.4 percent respectively. The market registered a 
review-period CAGR of 4.56 percent and is expected to 
grow at a forecast-period CAGR of 5.01 percent. Brazil is 
expected to be a key source of demand for earthmov-
ing equipment in Latin America over the forecast peri-
od, as the country is hosting the 2016 Olympic Games. 
Saudi Arabia was the largest market in the region, ac-
counting for a 47.3 percent share, followed by UAE, Qa-
tar and Bahrain with 43.3 percent, 7.0 percent and 2.5 
percent respectively. The market recorded a review-pe-
riod CAGR of -4.43 percent and is expected to register a 
forecast-period CAGR of 4.96 percent. 

Dina Fawaz
Acting ER Manager / Senior Editor & Researcher

Prepared by:
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Cat® 986H Wheel loader

Cat® 986H Engineered for Durable Performance
The new Cat® 986H Wheel Loader, designed especial-
ly for quarry applications—loading both on-highway 
and off-highway trucks and handling load-and-carry 
tasks—is a strong, productive machine that is easy 
to operate and easy to maintain. With bucket capaci-
ties ranging from 5.3 to 6.1 m3 (7 to 8 cubic yards), 
the 305-kW (409-horsepower) 986H features a power 
train with proven Cat components, a powerful and 
efficient load-sensing hydraulic system, heavy duty 
frames and loader linkage, and a safe, comfortable 
operator station. The 986H is engineered to deliver 
durable performance at a low cost per ton. 
Using solid steel lift arms designed to absorb load-
ing stress, the 986H Z-bar-type loader linkage gener-
ates powerful digging and lifting forces and provides 
excellent visibility to the bucket cutting edge and 
surrounding work area. Lift arms are available in both 
standard-lift and high-lift configurations to accom-
modate a range of haul trucks. 
Strength built into the 986H major structures—a full-
box-section rear frame fabricated to resist torsional 
shock and twisting forces, cast axle-mounting pads, 
and heavy duty steering cylinder mounts—ensures 
durability through multiple machine life cycles. The 

986H also uses Cat Performance Series buckets for 
fast, consistent loads, and a quick coupler is available.
The Cat C15 engine uses reliable mechanically actu-
ated electronic unit injectors that precisely control 
fuel delivery for optimum performance and economy 
in all situations. 

An EC480Dl excavator in action

Lights, Camera, Action at Studio Site
A fleet of volvo Construction Equipment (volvo 
CE) is helping prepare the 288 acres site for the new 
Pinewood Studios in Georgia, U.S. The construction 
process began in summer 2013 and the first phase 
is due to open later this year. Pinewood Studios 
commissioned general contractor Brent Scarbrough 
& Company to undertake much of the site 
preparation work on the project. 

Before any new work could begin existing buildings 
needed to be demolished and a considerable 
amount of earth moved. To tackle these jobs Brent 
Scarbrough & Company used three different types 
of Volvo CE machines, including a fleet of L70G-
Series and L70 E-Series wheel loaders, an EC480DL 
excavator and A40F-Series, A25D-Series and A40E-
Series articulated haulers. 

Star attractions
“The Volvo wheel loaders are bulletproof,” says Glenn 
Nasworthy, equipment manager at Brent Scarbrough 
& Company. “They are powerful, stable and our 
operators prefer the Volvo wheel loaders over other 
brands. They hold up really well and I think our 
recent purchase of 10 new L70G-Series machines is a 
testament to how we feel about these machines.”
Nasworthy added, “We think Volvo’s articulated 
haulers are the best on the market.” “We’ve been 
using them for 20 years and have found that they’re 
very reliable. Some of the machines even clocked 
more than 16,000 hours and all we have done is 
routine maintenance.” 



آالت البناء ومعّداته                                                                      املداحل واللوادر

09
حزيران )يونيو( 2014 / مجّلد 32 - عدد ٦ عالم اإلنشاءات العربي

gnSS-based machine control solution to improve efficiency of 
bulk earthworks & landfill compaction operations

Trimble New 
Compaction Control 
System
Trimble announced a new GNSS-based machine con-
trol solution to improve efficiency of bulk earthworks 
and landfill compaction operations. Installed on a four-
drum soil or landfill compactor, the Trimble® CCS900 
Compaction Control System allows a machine opera-
tor to make more uniform and efficient passes, report 
compaction production data in the field, and ensure 
target compaction is reached with minimal fuel usage 
and machine wear. The announcement was made at 
WasteExpo 2014, North America's largest solid waste 
and recycling tradeshow.

CCS900 for bulk earthworks
The CCS900 system tracks compaction passes in real 
time with easy-to-read color mapping on the in-cab 
display. It improves bulk earthworks operations by 
ensuring fill material is adequately balanced and uni-
formly compacted from the bottom up. 

CCS900 for landfills
Landfill operations require contractors to compact 
the maximum amount of waste into the smallest area 
of vertical and horizontal cell space. Using CCS900, 
landfill owners can ensure that cell space is opti-
mized, voids are eliminated and layers are compacted 
to their target density more efficiently. With real-time 
mapping on the in-cab display, the operator can 
avoid unnecessary passes that waste fuel and cause 
additional wear on the machine. The system also col-
lects as-built layer information for in-field reporting 
and tracking of daily volumes. 
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S450 Skid-Steer loader

Bobcat Launches New S450 Skid-Steer Loader
Bobcat has launched the new generation S450 skid-
steer loader, building on the success of the S130 model 
it replaces, by combining the advantages offered by 
a truly compact loader with many of the new features 
and improvements found on the larger Bobcat new 
generation models. As well as its compactness, the 
S450 skid-steer loader can be supplied with a com-
prehensive choice of 48 different product families of 
approved attachments (with more to come), offering 
solutions for a very wide range of applications and pro-
viding a perfect illustration of the Bobcat Tool Carrier 
concept common to all Bobcat compact loaders. Like 
the larger models, the S450 skid-steer loader offers sig-
nificantly improved comfort and visibility to allow for 
greater control and accuracy in tight working spaces.  
In addition, for the first time in a skid-steer loader 
model in this size class, the S450 loader is supplied 
with a fully pressurized cab with air-conditioning as an 
option. Other key features include increased hydraulic 
performance and efficiency; a new tailgate design; in-
tegrated rear bumper and enhanced serviceability. 
Bobcat’s best-in-class cab pressurization system is 
based on a one-piece seal that goes all the way around 

the door, increasing pressurization to minimize the dirt 
and dust that might enter the cab. 

EDgE Heavy-Duty High reach Clipper with Wireless remote Control

New EDGE® Heavy-Duty High Reach Clipper 
CEAttachments, Inc., a global supplier of 
attachments and accessories for compact 
equipment, has added a new EDGE Heavy-Duty 
High Reach Clipper to the lineup of tree shear 

attachments for skid steers and track loaders. This 
new This EDGE Heavy-Duty High-Reach Clipper is a 
more rugged-built clipper than the Standard-Duty 
model also offered. Designed for commercial and 
rental use with its wireless remote, this High-Reach 
Clipper is made of 5/8-inch high strength steel for 
maximum durability in the toughest conditions. The 
powerful rotator is hard-wearing and built stronger 
with several extra gussets, and features 110 degree 
rotation for greater maneuverability and clipping 
at various angles. The mount is also more robust 
featuring two extra stabilizer bars for a total of five, 
rendering more stability and control during operation. 

A wireless remote control allows the operator to 
activate the solenoid valve for rotation, without the 
complication of wires getting tangled in the brush. 
It features a Velcro strap for securing in a convenient 
location. The receiver, along with a sealed 12-volt 
battery and charger, are secured to the unit inside 
of a protective steel storage box. This handy feature 
now allows for quick and easy transfer of the EDGE 
Heavy-Duty High Reach Clipper from one piece 
of equipment to another, without the hassle of a 
wiring harness. 
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“… 
waterproofing 

membranes 
have fast 

become a vital 
specification 

choice at major 
construction 

projects”

Causes of deterioration 
Concrete which is directly or indirectly exposed to sea 
water will deteriorate due to combined contamination 
from groundwater and aggressive climatic conditions, 
as well as sulphate attack and chloride induced corro-
sion. A complex cocktail of chemicals and sea water in-
creases concrete’s permeability to make it more suscep-
tible to further attack whilst also reducing its protection 
from the additional sources of deterioration. 
Following an initial stage of deterioration, the com-
promised concrete will then provide further paths of 
contamination – in the form of cracks and fractures. No 
matter how small these penetrations, contaminant in-
gress will be further accelerated to jeopardize the con-
crete’s integrity and dramatically reduce its service life. 
Rebar corrosion is also an extremely common form of 
deterioration in reinforced concrete structures, with 
chloride ingress the most frequent cause. As chloride 
builds up on the concrete surface, through airborne 
salts or below-ground chlorides and sulphates, it 
penetrates by diffusion. In hotter countries, this pro-
cess is even quicker as every +10°C doubles the rate 
of diffusion. 

Although the key requirement in basement water-
proofing is simply to keep water out, this can cause 
subsequent problems if sea water is a factor. With a 
dry internal environment and an external environ-
ment that remains wet, capillary action increases the 
risk of sulphate attack. Due to groundwater sulphates 
refreshing the reactionary process, concrete compo-
sition and microstructure changes cause extensive 
cracking, expansion and loss of bond between the ce-
ment paste and aggregate, leading to an overall loss of 
concrete strength. 

Although continuous developments and innovations 
in concrete production have created an improved re-
sistance to sea water, without a membrane solution 
the concrete will never be immune from its harmful 
effects. Concrete can only be fully protected if water 
infiltration is prevented entirely – with the waterproof-
ing membrane providing a physical barrier to sea wa-
ter corrosion before it can begin. 

Prevention and cure 
A high performance HDPE waterproofing membrane 

n concrete construction it’s crucial to get things right from the bottom up, never more so than when protecting buildings from the corrosive ef-
fects of sea water. Although a durable and robust building material, concrete can still be severely compromised when attacked by sulphates 
and chlorides. And with an estimated 75 percent of building failures worldwide attributed to water ingress, Grace Construction Products 

believes the solution is simple – eliminate water to eliminate the problem. With sea water making up 70 percent of the earth’s surface, structures 
will always need to be built near to the coast or more recently in direct contact with sea water. As a result, proven high performance waterproof-
ing membranes have fast become a vital specification choice at major construction projects worldwide. 

I
Turning the Tide on Sea Water Corrosion

will improve concrete’s long term structural perfor-
mance and durability by providing constant protection 
from sulphate, chloride and water ingress. The ideal 
waterproofing solution stops water penetration and 
guards against any future failure. Get the specification 
right first time and water ingress can be prevented with 
one relatively simple application. 

For over half a century, Grace Construction Products has 
provided solutions to many of the most challenging wa-
terproofing projects. From retail plazas and shopping 
malls to high rise offices and luxury hotels, construction 
projects from all over the world have turned to Grace’s 
advanced technologies to enhance structural perfor-
mance and ensure longevity. 

Designed with synthetic adhesive layers combined with 
a robust HDPE film, Grace’s Preprufe® waterproofing 
system provides a permanent physical barrier to protect 
the concrete from the salt and sulphates found in the 
sea, ground and coastal environment. Unlike other wa-
terproofing solutions, Preprufe® ensures the structure 
remains unaffected by salt and sulphate attack even if 
concentration levels change. 
Preprufe® also eliminates the issue of water migration 
– water tracking between the membrane and structure 
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ُتعتبر حماية المباني من آثار التآكل الناتجة عن مياه البحر من األمور الضرورية واألساسية إلتمام بناء ما على أكمل وجه ومن كافة الجهات والنواحي. 
وبالرغم من أن الخرسانة مادة بناء متينة وصلبة إال أنها عرضة لخطر كبير خاصة عندما تحتّك بالكبريت والكلوريد. وإذ ُيعزى ما ُيقّدر بنحو ٧5 في المئة 
من تدهور المباني في جميع أنحاء العالم إلى دخول المياه، تعتقد شركة (Grace Construction Products) بأن الحّل بسيط وهو يكمن في إزالة المياه من 
أجل القضاء على المشكلة. وإذ تشّكل مياه البحر ٧٠ في المئة من مساحة األرض، ستحتاج األساسات ألن ُتبنى دائمًا بالقرب من الساحل أو كما في اآلونة 
األخيرة أن تكون على اتصال مباشر مع مياه البحر. وبالرغم من أن إنتاج الخرسانة قد مّر بتطّورات وابتكارات مستمرة أّدت إلى مقاومة محّسنة لمياه البحر 
إال أن الخرسانة لن تكون بمنأى عن آثار مياه البحر المؤذية من دون اعتماد حّل األغشية. تكون الخرسانة محمية بشكل تام فقط في حال منع تسّرب المياه 
تمامًا وذلك عبر اعتماد غشاء مصّمد للمياه يؤّمن حاجزًا ملموسًا لمياه البحر المسّببة للتآكل قبل حدوثه. ونتيجة لذلك، أصبحت وبسرعة كبيرة األغشية 

المصّمدة للمياه العالية الجودة من المواصفات األساسية المختارة في مشاريع اإلنشاء الرئيسية في جميع أنحاء العالم. 

– a problem well recognized by industry experts. Once 
a conventional membrane is breached the whole struc-
ture is vulnerable, so when a leak becomes visible it is 
often a considerable distance from the actual source. 
This makes leak remediation haphazard and expensive, 
and the concrete will have been exposed to salt water 
for some time before the leak is seen and repaired and 
lasting damage may already have been done. A simple 
Preprufe® application would have prevented and cured 
the problem in one. 

Conventional membranes are often sealed to the wrong 
surface such as mud slabs or blinding, leading to wa-
ter migration as a result of membrane discontinuity. 
Grace’s patented Advanced Bond Technology™ enables 
concrete to aggressively adhere to Preprufe®, forming 
a unique, continuous and intimate seal which prevents 
any water migration and substantially reduces the risk 
of leaks. 

Exhibitions in waterproofing 
In the Arabian Gulf, the climate and corrosive salt envi-
ronment presented a series of project challenges during 
construction of the Museum of Islamic Art. Constructed 
on reclaimed land just 60 meters from Qatar’s Doha Cor-
niche and with foundations resting below the water ta-
ble, highly aggressive chloride and sulphate conditions 

Christine Welby 
Grace Construction Products
Email: christine.welby@grace.com
Web: www.grace.com

Source:

“… the Morocco 
Mall required a 
comprehensive 
waterproofing 
system which 
would protect 
the concrete 

slab from water 
penetration”

would have quickly deteriorated the concrete and sig-
nificantly reduced its life cycle. 

Grace's Preprufe® 300R waterproofing membrane 
was applied below the slab to prevent water migra-
tion around the substructure. In addition, Grace's Bitu-
thene® 8000 HC waterproofing membrane was chosen 
to protect the substructure walls from the harsh ground 
environment, whilst Bituthene® Liquid Membrane and 
Servipak® protection boards completed the waterproof-
ing package. 

As concrete corrosion and diffusion rates increase at 
higher temperatures, the Preprufe® waterproofing 
membrane has played a crucial role protecting struc-
tures in some of the world’s most aggressive climates. 
At Africa’s largest shopping Centre – the AED 920 mil-
lion Morocco Mall on Casablanca’s world-famous wa-
terfront – the membrane demonstrated its abilities to 
provide water tightness whilst showing no effects from 
ground contaminants. 

Occupying a 10 hectare site just 20 meters from the 
Atlantic Ocean, the Morocco Mall required a compre-
hensive waterproofing system which would protect the 
concrete slab from water penetration, provide protec-
tion from salt and sulphates in the ground and preserve 
the lifespan of the structure. Once again, Preprufe® of-
fered the safest and most reliable waterproofing op-
tion available. 

Applied to buildings worldwide exposed to a variety of 
different climates and weather conditions – from I. M. 
Pei’s Museum of Islamic Art to California’s Sonoma State 
University – Preprufe® has proven to protect and pre-
serve the structural, waterproofing and aesthetic quali-
ties of concrete against the effects of constant, intermit-
tent and indirect contact with sea water. 
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 Excellent Protection
with Air-Shield Air/
Vapor Barriers

the easy way
Going Up

HCE-SAMI
Temporary/ Permanent Suspended Platform

High quality modular platform suspended from above,
designed in Germany and made from durable materials.

Mission Building Maintenance

HCE - HOUMANI construction equipment
Beirut - Lebanon   °   Office +961 (0)1 854 155   °   Fax +961 (0)1 854 153

www.HOUMANI.info

HOUMANI
not only better, different...

W. r. MEADOWS’ AIR-SHIELD air/vapor and liquid mois-
ture barrier is part of a total W. R. MEADOWS system to 
complete the building envelope. This unique, self-adhe-
sive membrane is protected by a special release paper 
that makes it strong and durable. It remains flexible 
when surface mounted and will adhere to most primed 
surfaces at minimum temperatures of 40° F (4° C) and 
provides excellent protection that won’t shrink, sag, dry 
out, crack, or rot. 

AIR-SHIELD offers incomparable resistance to punctures 
during installation, and its self-healing characteristics 
facilitate recovery if minimal damage is sustained under 
normal use applications. It is a roll-type product that is 
nominally 40 mils thick and the membrane’s controlled 
thickness is fabricated from cross-laminated polyeth-
ylene bonded to specially modified asphalt which 
provides a complete above-grade air, vapor, and water 
barrier on a variety of construction materials. Its low 
permeability prevents the transmission of air and inhib-
its moisture vapor through porous building materials. 
“We provide the industry with three different types of 
AIR-SHIELD for use at various application temperatures, 
allowing applications with temperatures down to 0° F,” 
said W. R. MEADOWS Building Science Specialist, Russ 
Snow. “AIR-SHIELD’s excellent adhesion to prepared 
substrates of precast concrete, cast-in-place concrete, 
masonry (concrete block), interior and exterior gypsum 
board, Styrofoam, primed steel, aluminum mill finish, 
anodized aluminum, primed galvanized metal, drywall, 
and plywood makes it the ultimate choice in air/vapor 
and liquid moisture protection.” 

Air-Shield Air/vapor Barriers
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Foundations with rEnOlIT AlKOrPlAn PvC membrane in 
Kuwait – College of Engineering

Sidi rached landfill in Tipaza - Algeria

RENOLIT’s Innovative Roofing Membranes

AFITEX: Down to Earth Intelligence

The rEnOlIT group is an international manufacturer of 
high-quality plastic films and related products for techni-
cal applications. This independent family-owned busi-
ness, which has been setting benchmarks for quality and 
innovation for over 65 years, now employs a workforce 
of approximately 4,500 employees at 21 production sites 
and 17 sales entities. The RENOLIT brand enjoys a world-
wide reputation for technical expertise, modern product 
design and customer-orientated service. 
RENOLIT’s Waterproofing Business Unit is active in 4 
complementary activities:  Roofing, including solutions 
for Solar Systems, Swimming Pool and Civil Engineering 
Corrugated and flat building sheets. Over 40 years’ experi-
ence on site; several thousands of prestigious references 
which can be seen all over the world; tens of millions of 
square meters of membrane forming an impermeable 
barrier to water in most climates; expertise in both new 
construction and renovation.
RENOLIT wide range of synthetic roofing membranes and 
innovative roof systems are used worldwide in new con-
struction and renovation projects of roofs. (ex the auto-
motive sector, aviation industry, transport sector airports, 
publics and distributions sector).

AFITEX MIDDlE EAST, a company specializing in 
ground drainage, earth-retaining and lining sys-
tems, designs and markets innovative solutions for 

RENOLIT is a specialist in the development and produc-
tion of waterproofing solutions for swimming pools. 
The RENOLIT ALKORPLAN brand has become globally 
renowned thanks to the high quality and ingenuity of 
our pool membranes, and The company’s reinforced 
membranes have been installed in everything from 
simple backyard pools to the most emblematic instal-
lations such as competition pools at Olympic games. 
At least, RENOLIT ALKORGEO market offers solutions in 
Water Management systems, which allow the Collec-
tion, Storage, Treatment, Transport of water for differ-
ent purposes. 

construction, urban transports, road infrastructures, 
hydraulic works, and waste storage facilities applica-
tions. The company carries out the design, manu-
facture and marketing of synthetic materials mainly 
intended for the environment, construction and infra-
structure markets – transforming textile raw materials 
into geocomposite drainage products. These prod-
ucts DRAINTUBE(TM) are adapted in view of a variety 
of applications for the following sectors:
- Construction: for the protection, drainage and sealing 
of foundations. Practical and economical processes, con-
firmed by technical assessments from the CSTB (French 
Scientific and Technical Construction Agency)
- Environment: waste storage facilities, and drainage 
and sealing of hydraulic applications
- Public Works: road infrastructure decontamination, 
lifespan improvement, groundwater protection, etc. 
(from foundations to surface environment), with a 
backup of technical certifications, calculation soft-
ware and technical assessments under European & 
International organization
AFITEX thus asserts its presence in France and world-
wide through a network of distributors specializing in 
geosynthetics, as well as subsidiaries in Europe, Mid-
dle East, North Africa, Latin America and Canada. 
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ogether with Terex Material Handling and with input provided by the industrial employers’ mutual insurance association, the hot-
galvanizing company Helling & Neuhaus has developed a solution that allows workers to remain beneath suspended loads. The lifting 
and drop sections on two conveyor lines are each equipped with two Demag double chain hoists that are connected to each other by 

means of a tandem control system. According to the manufacturer, this concept, which satisfies the requirements of BGV D8 Plus hoists in full, 
is a pioneering solution that is suitable for other sectors of industry and provides for maximum safety.

“… Helling & 
Neuhaus has 

developed 
a solution 

that allows 
workers 

to remain 
beneath 

suspended 
loads”

In many production facilities it is necessary for people 
to spend time beneath suspended loads which are 
held by chain hoists. Applications such as these are 
subject to special safety requirements, which are laid 
down in the BGV D8 safety regulations. The applica-
tions for which these design and safety requirements 
have to be met also include production facilities for 
the treatment of metal surfaces, such as galvanizing 
plants. Even though the production process is per-
formed automatically in most cases, the material to 
be coated is often attached to the spreaders and re-
moved at the end of the circuit by hand. 

Safe & reliable solution for D8 Plus hoists
Helling & Neuhaus GmbH, based in Gütersloh, Ger-
many, and part of the Seppeler group, operates two 
parallel production circuits. The lifting motions at each 
of the pick-up and deposit stations were previously 
provided by chain hoists fitted with a catch. This solu-
tion operated to the customer’s complete satisfaction, 
however, the safety features needed to be further op-
timized. Michael Rother, Engineering Director, states: 
“Together with Terex Material Handling and the indus-
trial employers’ mutual insurance association, we first 
carried out a risk assessment and analysis. On the ba-
sis of the results, a concept was developed to satisfy 
the requirements of the BGV 8+ regulations and allow 
people to work beneath the trolleys." 

The solution employed by the galvanizing special-
ists utilizes Demag LDC-D size 10 double chain hoists, 
which are paired to each other by a tandem control 
system. Developed for transporting long materials 

and for spreader operation, the LDC-D has two me-
chanically synchronized chain lead-offs which are rig-
idly connected to each other by a common frame. The 
LDC-D unit drives a separate lifting block that has its 
own chain drive via a connecting shaft. 

High safety & reliability for lifting & lowering 
The four attachment and removal stations employed 
at Helling & Neuhaus consist of six meter-long I-beam 
sections, which are integrated into the conveyor track. 
They are held by two stationary LDC-D double chain 
hoists that have a hook center distance of 800 mm. 
When a spreader trolley reaches one of the stations, 
the spreader is first locked in position and then the rail 
section is lowered to allow the parts to be attached for 
the galvanizing process. 

Two chain lead-offs also double the level of safety. 
Synchronized operation of the hoists is also monitored 
by the tandem control system. This arrangement en-
sures that the four hooks are always level with each 
other during lifting and lowering motions. Even if one 
of the chains were to break, the load bar would remain 
in a stable position. The lifting and lowering stations 
operate with several secondary safety features – also 
thanks to a double brake system – to ensure the high-
est possible safety and reliability for the workers.

Intelligent control system integration 
The tandem controls of each spreader trolley are in-
tegrated into the control concept of the material flow 
system. The hook position of the chain hoists is report-
ed to the control system by additional limit switches. 
This system has enabled Helling & Neuhaus to achieve 
a safe and efficient method to implement a D8 Plus 
hoist unit that meets the provisions of the BGV D8 reg-
ulations and permits staff to work beneath the drop 
sections of the monorail circuits. The technical solu-
tion is based on the use of Demag standard compo-
nents from the modular construction kit which also 
meet the design specifications of galvanizing applica-
tions with additional corrosion protection measures. 

Implemented in a minimum of time 
After the project engineering work had been complet-
ed for the technical solution, the next challenge was 
posed by technical implementation. To ensure maxi-
mum reliability within the operating process, a test 

Highest Priority on Safety
T

Working safely beneath suspended loads
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تتطّلب الكثير من مرافق اإلنتاج أن يقضي الناس وقتًا تحت أحمال متدّلية معّلقة بسلسلة رافعات. ومن أجل ذلك قامت شركة (Helling & Neuhaus) بالتعاون 
مع شركة )Terex Material Handling) وبمعلومات مقّدمة من جمعية التأمين المتبادل ألرباب العمل الصناعيين، بتطوير حّل يسمح للعمال بأن يبقوا بأمان 
تحت األحمال المعّلقة. تّم تجهيز كل قسم من الرفع واإلنزال الموجود على خطين للنقل بآلتي رفع (Demag) ذات سلسلتين مّتصلة ببعضها البعض بواسطة 
نظام تحّكم ترادفي. ووفقًا للمصّنع فإن هذا المفهوم الذي يلّبي شروط رافعات )Plus BGV D8) بالكامل هو حّل رائد مالئم للقطاعات الصناعية األخرى وُيوّفر 

أقصى درجات السالمة. تشرح شركة (Terex) في المقال التالي هذا المفهوم المبتكر وإيجابياته ومنافعه وكيفية تركيبه. 

Christoph Kreutzenbeck
Terex Material Handling
E-mail: christoph.kreutzenbeck@terex.com
Web: www.terex.com

Source:

system was first set up under actual ambient condi-
tions. Following completion of the test phase, Demag 
Service then successively converted the lifting and 
drop sections on non-working weekends. 

For Terex Material Handling, this solution featuring 
Demag double chain hoists connected by a tandem 
control system serves as a prototype. The conveying 
and lifting equipment that satisfies the BGV D8 Plus 
requirements is not only of interest for companies in 
the surface finishing sector, but is also ideally suited 
for applications in other industries. 

Typical J D neuhaus Profi TI 16 air operated hoist with a lift 
capacity of 16 tons 

Versatile Air Hoists for Safe & Efficient Lifting
The range of modern air operated hoists manufactured 
by J D neuhaus offer safe and efficient lifting and han-
dling facilities for a wide range of general engineering 
and industrial applications. Their Profi TI hoist range 
has been upgraded to combine quieter operation, 
with faster lifting/lowering speeds while being more 
energy efficient as well as incorporating some lighter 
and more compact build qualities.
These robust low-headroom products have a proven 
pedigree for 100 percent duty rating and unlimited 
duty cycles for successful operation within a wide 
range of industrial and engineering environments, in-
cluding applications in some of the harshest and most 
dangerous working conditions throughout the world. 
The Profi TI range operates from either a 4 or 6 bar air 
supply and the hoists in the 3 to 50 ton lift capacity 
range are ideal for medium to heavy lifting require-
ments. For extreme heavy lifting, hoists are also avail-
able with lift capacities up to 100 tons. The highly 
versatile Profi hoists can also be used in tandem or par-
allel configurations to provide safe lifting for larger or 
extra heavy loads. 
The Profi hoists are all provided with single point top 
suspension, and can be fitted with trolleys for over-
head monorail mountings to facilitate horizontal travel 
requirements. Trolleys with manual, reel chain or mo-

torized operation can be supplied, combined with a 
standard hoist lifts of 3 meters, with other special lift 
requirements also accommodated. 

Concept for improved safety
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Photo taken at Dubai Airport Show

METHABAU successfully uses a new SEnnEBOgEn 673 r to 
build a bus depot near Zurich

SENNEBOGEN 673 Telescopic Crawler Crane: 
Extremely Flexible

BEUMER Demonstrated CrisBag at 
Dubai Airport Show

The Swiss company, METHABAU, uses a new SEnnE-
BOgEn 673 R for lifting and loading activities on the 
construction site in Bassersdorf near Zurich. Thanks to 
the crawler undercarriage, the telescopic crane is flex-
ibly on the go on the construction site and can even 
move under load.
METHABAU, headquartered in Amriswil/Hefenhofen 
(methabau.ch) is currently executing an innovative 
project for Eurobus welti furrer AG at the Bassersdorf/
ZH location. Here, on a total area of 14,000 m2, a two-
storey depot for approximately 140 tour buses, as well 
as public transportation buses, will be built by the 
end of 2014. On the roof there will be a parking deck 
for 170 automobiles. METHABAU was commissioned 
with the order for concept, planning, and building 
execution of this complex construction project. The 
Swiss Sales and Service Partner, Kuhn Baumaschin-
en, was able to deliver a new SENNEBOGEN 673 tele-
scopic crawler crane in November 2013 for all lifting 
and logistics tasks on the site, and for flexible simulta-
neous coverage of parallel construction sites.

BEUMEr group Middle East demonstrated the 
CrisBag® end-to-end in-tote baggage handling and 
screening system at the Dubai Airport Show 2014. The 
on-stand demonstration featured a section of the Cris-
Bag® system, which was developed by BEUMEr group 
company, Crisplant. The system uses the ‘one bag per 

The powerful, 160 kW telescopic crane is impressive 
through the highest level of flexibility with a robust 
crawler chassis that enables efficient movement un-
der load and excellent maneuverability on site. The 
variable, telescopic, 4-section telescopic boom offers 
a convenient reach of 36 meters and maximum safe 
working loads of up to 70 tons. At METHABAU, the 
673 R is used as a classic construction site crane. 

tote’ concept to enable each item of baggage to re-
main in the same tote from check-in, through the sort-
ing and screening processes. CrisBag’s modularity and 
easy integration into new and legacy systems is com-
bined with adaptive static and dynamic tote-tilting at 
baggage discharge to provide high levels of operation-
al and energy efficiency. The CrisBag® system, which 
has already been installed in international airports 
such as Munich, Helsinki, Singapore and Calgary, was 
recently chosen for Abu Dhabi International Airport's 
new Midfield Terminal project. The system is controlled 
by management software that communicates wireless-
ly, in real-time, with each ULD carrier, constantly moni-
toring its destination, position and progress to provide 
100 percent traceability. 
The innovations showcased by BEUMER Group make 
it possible for airports to plan the loading process ef-
ficiently using a batch building and speed loading sys-
tem. This allows baggage handlers to open up a posi-
tion, load bags, close it again and continue with other 
tasks. Batch building switches baggage handling from 
a push to a pull system, a concept that is receiving 
much attention in the baggage handling industry. 
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“… the need 
for innovative 
automation 
and instru-
mentation 

offerings has 
increased”

he hydrocarbon industry in the Middle East (ME) plays an integral role in the evolution of the region. Besides contributing a significant 
share to the global oil and natural gas demand, the ME has natural feedstock advantage for the petrochemicals, chemicals, and fertil-
izers (PCF) industry. Automation solutions are key part of these process industries, and are vital to maximize production and reduce 

downtime. The ME has taken great strides towards adopting global best practices, thereby facilitating greater penetration of automation and 
instrumentation product / solution offerings in the region.

T

Regional Dynamics to Shape ME Market for 
Automation & Instrumentation

Exhibit 1: End-user Industries for Automation & Instrumentation Products in ME

In line with the needs of the growing populace in the 
ME, the local governments’ emphasis on industrializa-
tion has increased along with a prospering non-oil and 
gas industry. The demand for power and water to cater 
to the burgeoning population and the rapidly grow-
ing industrialization has fuelled investments in the 
power generation, water desalination, and wastewa-
ter treatment industries. Automation and instrumen-
tation products, which are an integral part of these 
industries, witnessed greater demand.
Traditional solutions have been agreed to be insuffi-
cient to address today’s complex industrial processes 
and, hence, the need for innovative automation and 
instrumentation offerings has increased. However, in 
the wake of recent economic difficulties, a largely con-
trary mandate of cutting costs has gained prominence. 
Immediate tangible cost considerations weigh heavier 
upon decisions than the intangibles of proposed per-
formance enhancement. This often makes the act of 
convincing end users of an innovation a formidable 
task for equipment suppliers / solution providers. 

Market dynamics 
The ME market for automation and instrumentation 
product / solutions differs from many other developed 
markets as the extent of local value addition is fairly 
limited; imports are the primary source of equipment 
supply. Furthermore, the presence of value-chain par-

ticipants (engineering, procurement, and construction 
(EPC) contractors, system integrators, and others) is 
limited, resulting in reduced locally addressable oppor-
tunities and hence, orders are placed outside the ME. 
However, given the current trend about local govern-
ments being resolute about localization and encour-
aging participants (in the projects supply / contract-
ing value chain) to increase their local value addition, 
the share of local opportunity as a percentage of the 
total destination potential is expected to increase, al-
beit gradually.

Competitive landscape 
In line with global competitive landscape of the au-
tomation and instrumentation market, multi-nation-
al corporations like Honeywell, yokogawa Electric 
Corporation, Emerson, Invensys, Siemens, and 
ABB dominate the ME; this can be attributed to their 
extensive solution portfolios. Their presence in the 
ME spans pre-sales and sales support, marketing, 
limited assembly operations, and comprehensive 
after-sales support. 
Automation companies with large product portfolios 
spanning control systems and field instruments ben-
efit from packaged automation orders. They also ben-
efit from replacement demand stemming from their 
large installed bases. In fact, as a means of market 
share expansion or even market penetration, address-
ing replacement demand is a key strategy, despite the 
tendency to favor the existing supplier. This industry 
norm is not universally applicable in the instrumenta-
tion markets, as product specialist companies are able 
to compete quite well in certain product markets like 
level transmitters and flow meters.

Conclusion 
While the market for automation and instrumenta-
tion in the ME is likely to witness moderate growth, 
increased revenues are anticipated from non-oil and 
gas industries. Market consolidation can be expected 
as companies will invest in expanding their offerings 
(advanced technology and newer product / solu-
tions) in order to have a competitive edge. Regional 
dynamics will play an important role as the ME coun-
tries continue to impose various conditions on ven-
dors operating here. 

Automation Major End Users

Distributed Control System (DCS) Oil and Gas and PCF 

Supervisory Control and Data Acquisition (SCA-
DA) / Human Machine Interface (HMI) 

Power, Oil and Gas, Water and Wastewater

Programmable Logic Controller (PLC)
Oil and Gas, Power, Cement, Metals, Food 
and Beverages (F&B) 

Process Safety Systems Oil and Gas, PCF, Power

Advanced Process Controls (APC) Oil and Gas

Instrumentation Major End Users

gas Monitors Oil and gas, PCF

Analyzers Oil and Gas, PCF

Process Transmitters
Oil and Gas, PCF, Power, Water and Waste-
water

Gauges Oil and Gas, PCF, Power

Source: Frost & Sullivan Analysis
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يلعب قطاع الهيدروكربون في الشرق األوسط دورًا أساسيًا في نمو المنطقة وتطّورها. تملك منطقة الشرق األوسط إلى جانب المساهمة بحصة كبيرة من الطلب 
العالمي على النفط والغاز الطبيعي ميزة توّفر المواد األولية الطبيعية لصناعة البتروكيماويات والكيماويات واألسمدة. ُتعتبر حلول األتمتة جزءا رئيسيًا من هذه 
الصناعات العملية وهي ضرورية من أجل زيادة اإلنتاج إلى أقصى حّد وتقليص الوقت الضائع. لقد خطت منطقة الشرق األوسط خطوات كبيرة نحو اعتماد 
أفضل الممارسات العالمية مما ُيسّهل دخول عروض األتمتة واألجهزة المنتج/الحّل إلى المنطقة من بابها الواسع. وتماشيًا مع الطبيعة التنافسية العالمية 
لسوق األتمتة واألجهزة، تسيطر على سوق الشرق األوسط شركات متعددة الجنسيات مثل )هانيويل( و)شركة يوكوجاوا إليكتريك( و)إيمرسون( و)سيمنز( و)إي 
بي بي(. أما السبب في هذه الهيمنة فُيمكن أن ُيعزى إلى محافظ الحلول الواسعة لدى هذه الشركات. وتجدر اإلشارة إلى أن منتجات األتمتة واألجهزة 
قد شهدت في المنطقة زيادة هائلة في الطلب مع توّقعات بأن تشهد سوقها في الفترة المقبلة نموا معتداًل وزيادة في اإليرادات المتوّقعة من الصناعات غير 

النفطية وصناعة الغاز.

Virein Kumar Yadlapalli 
Industry Manager 
Industrial Automation & Process Control Practice, 
Middle East and North Africa
Frost & Sullivan
E-mail: paromab@frost.com
Web: www.frost.com

Source:

Source: Frost & Sullivan Analysis

Changing manufacturing dynamics and business im-
peratives will play their part in influencing end users 

growth Enablers growth Impediments

• Rapid and diversified industrialization 
• Significant after-sales demand 
• Increasing emphasis on process and 
people safety 
• Increasing geographically dispersed 
assets 
• Increased local presence of EPC con-
tractors and OEMs 

• Overcapacity of oil production and limited 
success in exploration of commercially vi-
able non-associated gas reserves 
• Reluctance to migrate to better systems, 
attributed to concerns about downtime 
• Cost-reduction efforts by end users, accep-
tance of low-cost products / solutions 
• Success of South Korean EPC contractors, 
reducing the locally addressable market 

Exhibit 2: growth Enablers & growth Impediments for ME Automation & 
Instrumentation Industry (2013-2018)

to adopt better solutions to improve process pro-
ductivity / efficiency. In addition, growing awareness 
about the cost-benefit, that is, the total cost of own-
ership (TCO) over capital cost of procurement, will fa-
cilitate increased interest in implementing advanced 
automation solutions. 
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Whereas in Germany the reservations about uncon-
ventional gas production dominate, China is getting 
on with the development of shale gas using deep 

The current trends in building technology make life 
safer, simpler and more convenient. High-level build-
ing automation systems are often cost-intensive, 
feature-rich complete solutions that are not always 
easily comprehensible and can only be installed by 
highly specialized companies. With AFRISOLab, AF-
rISO now offers an intelligent, simple solution for the 
tank, heating system and water technology product 
range. AFRISOLab is an excellent vantage point into 
the world of building automation and security and 
safety technology: It allows for an easy start and can 
be modularly extended depending on individual 
requirements. AFRISO uses the wireless transmission 
technology of the EnOcean Alliance. This wireless 
technology excels with an impressive signal range and 
very low energy consumption. It uses so-called energy 
harvesting technology which taps energy sources 
from the environment, such as movements, light or 
temperature differences so that the sensors do not 
need a power supply. This technology offers an ideal 
foundation for high quality, functionality and flex-
ibility on the way towards smarthome solutions. The 
ultimate EnOcean system networks all alarm systems, 
heating systems, air conditioning systems, lighting 

Herrenknecht’s Innovative Hydraulic Rig in China 

Building Control via Smartphone

drilling rigs made in Germany. China's biggest oil and 
gas producer and supplier, the China national Petro-
leum Corporation CnPC, ordered a Terra Invader 350 
deep drilling rig from Herrenknecht vertical gmbH. 
Packed in 51 transport units, the 1,000 ton "Innova-
tive Hydraulic Rig" is currently on its way from Schwa-
nau to the country with the world's largest shale gas 
resources. The rig's high level of automation allows 
precise and safe drilling to a depth of 6,000 meters 
with maximized working safety and small crews. 
The exploration and production of natural gas 
trapped in shale is considered very challenging tech-
nically. A number of wells at depths of several thou-
sand meters are required in each case. If these are 
bundled into so-called "multi-well pads" it reduces 
the total number of locations and hence the ecologi-
cal footprint. To this end the Herrenknecht "Innova-
tive Hydraulic Rig" with the serial number B-012 can 
be raised with four hydraulic cylinders and then skid-
ded. This means multiple wells can be drilled from 
a single location (pad drilling) without having to rig 
down and rig up the rig. As a result the new, so-called 
"XY Stepping System" allows the acceleration of the 
drilling and completion operations, considerably re-
ducing the environmental impact. 

AFrISOlab Assist

The hydraulic pipe handler is used for hoisting the drill string & casing from the 
horizontal to the vertical drill axis

systems, shutters, doors, windows and garage doors 
with the central AFRISOLab Assist building controller 
- and it is completely wireless. The building control-
ler acquires stores and processes all sensor data and 
consumption data. AFRISOLab Assist then transmits 
the required messages, measured values, events, etc. 
to smartphones or tablet PCs via Internet or GSM and 
allows the user to respond appropriately. 
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“Already 
today, modern 
energy-saving 

glass has 
the ability to 

transform 
windows […] 

into heat-
producing 
surfaces.”

Functional glass: the basis of modern architecture
The field of potential applications for high-performance 
glass products is huge. François Dubuis, Director of Cor-
porate Development for the glas Trösch group, was 
quoted in a German trade magazine in autumn of 
2013 as stating, "The ratio of windows to walls in Eu-
ropean buildings is currently 40:60 for walls." The goal 
of the Swiss glass group is to reverse that ratio. In order 
to achieve that, according to Dubuis, glass must fulfill 
even more functions and become a multifunctional 
structural component in the standard version. Next to 
the currently major functions – thermal insulation, so-
lar protection and noise insulation, performance char-
acteristics such as light control and energy production 
via the glass surfaces in the building envelope will be 
increasingly important in the future. "Solar insulating 
glass" serves as a collective term for this concept. Al-
ready today, modern energy-saving glass has the ability 
to transform windows – traditionally a weak spot – into 
heat-producing surfaces. This was verified by a study 
using, among other products, the triple-insulating SGG 

leaming glass facades have become a key element of today's cityscapes in most of the world. With their smooth surfaces and coor-
dinated designs, these glass claddings are a symbol of modernity and architectural elegance. Glass creates transparency and allows 
daylight to reach far into the inner spaces, thus forming a basis for a pleasant living and working atmosphere – in residential spaces as 

well as in commercial buildings. For years we have been able to observe a trend to larger windows and glass surfaces in this field. The perfor-
mance parameters of the employed functional glass and the dimensions of the glazed portion of the façade are critical factors in the energetic 
efficiency of the buildings, whether commercial or residential. The careful fine-tuning of construction and functionality ensures a maximally 
positive effect.

G
Energy-Efficient Architecture with glass

Climatop Lux glass (U=0.7W/m2K, g=0.62) and SGG Cli-
matop Max (U=0.5W/m2K, 6=0.60), conducted by the 
Austrian ClimaPlusSecurit partner, Eckelt glas, in col-
laboration with Saint gobain glass germany and Dr. 
Peter Holzer from the Danube University Krems. This 
already high level of performance can be further maxi-
mized by integrating additional functions.

Heightening of energetic demands
The future will see a continuous heightening of en-
ergetic standards on an international level, and with 
them, of the performance level of building envelopes. 
This is, of course, especially true for newly constructed 
buildings. With its 2010/31/EU policy, for example, the 
European Union formulated extremely ambitious goals 
regarding the overall energy efficiency of buildings al-
ready in 2010. The implementation of the policy in the 
national states is targeted to produce a 20 percent in-
crease in the energy efficiency of buildings by the year 
2020. For newly constructed buildings, the policy stip-
ulates the demanding "almost zero-energy building" 

One design highlight of the Capricorn House building is the i-module façade

©Messe Düsseldorf
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“… only 
energetically 

optimized 
facade 

systems will be 
acceptable for 

use in newly 
constructed 

buildings 
according to 

the IFT”

specifications for government buildings beginning in 
2019, and in 2021 for all other buildings. Now it's up to 
the national states to implement these objectives. With 
the amended Energy Saving Act, enacted in October 
2013 (EnEV 2014), the German government has already 
set an example. Beginning 1 January 2016, all newly 
constructed buildings are to use 25 percent less energy, 
while the standards for the thermal insulation of build-
ing envelopes will increase by an average of 20 percent.

no reduction of window area
EnEV 2014 specifies maximum values for transmission 
heat loss in building envelopes, including values via "H 
ÏT" (specific transmission heat loss based on the heat-
transmitting enveloping surface). Although the values 
specified here were not modified, a heightening of the 
corresponding standards beginning in 2016 is created 
by the 25 percent reduction in annual primary ener-
gy consumption. What's new is that the building en-
velope of a planned building is not allowed to have a 
worse specific transmission heat loss value based on 
the heat-transmitting enveloping surface than the ref-
erence building. This relative relationship to the refer-
ence building will prevent the limitation of the window 
area that is dreaded by the glass and window indus-
try. The background: When strictly observing the heat 
transmission coefficient responsible for heat loss, the 
solar gains made possible by glass surfaces are not tak-
en into consideration, in spite of the fact that they lead 
to a significant reduction in annual energy consump-
tion on all sides of the building with the exception of 
the north side. As explained by the German Institute for 
Window Technology (IFT) of Rosenheim in a trade ar-
ticle on the amendments in EnEV 2014, "In the case that 
a 25 percent reduction in annual energy consumption 
is not achieved through more extensive use of regen-
erative modules (e.g. PV modules), this will naturally 
lead to lower heat transmission coefficient values for 
all parts of the building envelope. Here we should not 
disregard the solar gains, and look for high total solar 
energy transmittance (g-value) and light transmittance 
(τ), which contribute significantly to a reduction in an-
nual energy consumption. "Given the new maximum 
heat transmission coefficient for the heat-transmitting 
enveloping surface effective beginning in 2016, only 
energetically optimized facade systems will be accept-
able for use in newly constructed buildings according 
to the IFT. It will still be possible, however, to employ 
double-glazing units when using profile systems with a 
Uf-value of 1.4 W/m2K.

Heat insulation in summer
EnEV 2014 also dictates higher standards for thermal 
insulation in summer for residential buildings. Corre-
sponding calculations can only be avoided if the win-
dow surface area relative to the floor area is under 35 
percent and a specified external sun shelter system, 

such as roller shutters, is installed. Evidence of such a 
system is not required if the window surface area is un-
der 10 percent or 15 percent depending on the orienta-
tion of the windows. The highly effective solar protec-
tive coatings available today for insulating glass pro-
vide a significant contribution to the sustainment of a 
pleasant building climate in summer. The same applies 
to sunshade and anti-glare systems that are integrated 
in insulating glazing or mounted externally, as well as 
functional electrochromic, thermochromic or gaso-
chromic glazing with adaptable transparency. Ideally, 
intelligent control systems will always provide the ideal 
incidence of light or solar protection. 

Solar gains 
Next to transparency and light incidence, the available 
solar gains are an elementary advantage of integrating 
glass in the building envelope. This energetic contribu-
tion is especially welcome in the winter months. In an 
interview published by the Institute for Window Tech-
nology on the topic of the Energy Saving Ordinance 
2014, Professor Ulrich Sieberath, Director of the IFT 
rosenheim, states, "The solar gains through windows 

Ideally the sunshade will be mounted on the façade or in the insulating glass

©Messe Düsseldorf





industry spotlights                                                                Facades & claddings

26
Arab Construction World (ACW)                                                                                                                                                          June 2014 / Vol. XXXII Issue 6

تتمّتع الواجهات الزجاجية الوظيفية العالية األداء بتأثير ملحوظ على كفاءة استخدام الطاقة في المباني ومعّدل استخدامها أو نوعية طبيعتها. ويّتفق الخبراء 
على أّن الطلب المتزايد سيؤدي إلى تحسين األداء الوظيفي للمنتجات الزجاجية المستخدمة في واجهات المباني. وقد أصبحت واجهات المباني الزجاجية 
الالمعة عنصرًا أساسيًا في مناظر المدينة اليوم في معظم أنحاء العالم. تعتبر هذه الكسوات الزجاجية بسطحها األملس وتصاميمها المنّسقة رمزًا للحداثة 
واألناقة المعمارية. يعكس الزجاج الشفافية ويسمح لضوء النهار الولوج بشكل واسع في المساحات الداخلية مما ُيشّكل أساسًا لمناخ عيش وعمل ممتع في 
األماكن السكنية والمباني التجارية على حّد سواء. لقد تمّكنا على مدى سنوات من مراقبة التوّجه نحو اعتماد النوافذ الكبيرة والواجهات الزجاجية في هذا 
المجال. إن معايير األداء للزجاج الوظيفي المستخدم وأبعاد الجزء المزّجج من الواجهة هي من العوامل الحساسة في الكفاءة الطاقية للمباني سواء كانت 
تجارية أو سكنية. يضمن الصقل الحريص للبناء والتشغيل أثرًا إيجابيًا ذات حّد أقصى. كما وستؤدي بطبيعة الحال الضرورة المتزايدة لتوفير المزيد من 
الطاقة في قطاع المباني في المستقبل غير البعيد جدًا إلى زيادة في المطالب التي ترتكز على أداء أغلفة المباني. ونتيجة لذلك فإن موّردي الزجاج الوظيفي 
للنوافذ وواجهات المباني سيكونون مضطرين للقيام بدورهم الذي يكمن في إبتكار منتجات زجاجية متعددة الوظائف وأكثر فعالية التي بدورها ستؤدي إلى 

زيادة شاملة في الكفاءة.

Messe Düsseldorf
Sebastian Pflügge
E-mail: PflueggeS@messe-duesseldorf.de
Web: www.messe-duesseldorf.de

Source:

and glazing have been taken into consideration since 
the EnEV 2002, in the context of a building-related veri-
fication – insofar as such a verification is prepared by 
the architect or building energy consultant. This is re-
quired with newly constructed buildings, and optional 
with current properties. In this process, however, solar 
gains are not attributed to windows or glass as building 
components. Thus there are still contractors who are 
not aware of these advantages.”

glass as an energy producer
The integration of solar glass (photovoltaic and solar 
thermal) is a proven method for complying with the 
heightened annual energy consumption standards. 
According to the manufacturers of relevant products, 
however, the lack of knowledge among architects and 
planners regarding the technical possibilities and per-
formance of available systems remains a significant ob-
stacle. The integral planning of the various work areas is 
an additional challenge – here there are still deficits to 
overcome. Moreover, contractors often shy away from 

“Thanks to the 
sunlight, micro-

algae grow in 
the specially 
developed 
glass hull”

Effective solar and anti-glare protection is available via the integrated 
blinds, even when open

the high costs, in spite of the fact that manufacturers 
tirelessly point out that the integration of photovolta-
ic elements eliminates the need for traditional façade 
components and the related costs. Another aspect that 
speaks for the integration of photovoltaic elements in 
the façade is sustainability (certifications i.e. accord-
ing to LEED, BREEAM or the German BNB and BGNB 
methods). In this context, brand-new façade concepts 
are also interesting, such as the algae façade shown 
at the special show "glass technology live" at glasstec 
2012. Thanks to the sunlight, micro-algae grow in the 
specially developed glass hull (photo-bioreactors). This 
process produces biomass and biogas as intermedi-
ates, which in turn are used to produce electricity. The 
current "FluidGlass" research project conducted by the 
University of liechtenstein, in which a new concept 
for multifunctional solar-thermal glass façade systems 
is being developed, is also extremely innovative. Fluid-
Glass transforms passive glass façades into active, trans-
parent solar collectors, while simultaneously regulating 
the energy flow in the building envelope.

The future of construction with glass
The increased necessity to save even more energy in 
the building sector in the not-too-distant future will 
naturally cause an increase in the demands made on 
the performance of building envelopes. In turn, the 
suppliers of functional glass for windows and façades 
will see themselves forced to do their part by develop-
ing new, more efficient multifunctional glass products 
that contribute to an overall increase in efficiency. In-
tegral planning plays an especially integral role in the 
establishment of multifunctional glass façades. It is the 
key to the optimal interplay between façade technol-
ogy, automation, and ventilation and air-conditioning 
systems, and ensures maximum energy efficiency. 
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Kreysler & Associates has developed a new, ultra-
lightweight fiber-reinforced polymer (FRP) cladding 
panel system that brings fire safety to the extraordi-
nary design versatility of FRP. The system - dubbed 
Fireshield 285 - is believed to be the first fire-resistant 
FRP cladding panel to pass the stringent NFPA 285 
test. It allows designers to create large and high-rise 

Since its founding in 1963, HOUMAnI has grown to 
become a successful multi-industrial company. The 
company evolved from being a simply supplier of 
construction equipment into a business partner, which 
strives to add value for customers at every step. HOU-
MANI is the main dealer for a multi-class manufactures 
in the world. lIEBHErr for Mobile-Telescopic and 
Lattice-boom crane, Tower cranes and earthmoving 
equipment - AMMAnn Road and Asphalt equipment 
- JASO Tower cranes - gOIAn construction elevators 
and MUBA Debris Chute, in addition to a wide range 
of designed in Germany construction accessories. 
HOUMANI presented lately HCE-SAMI, a high quality 
modular suspended platform from above, designed in 
Germany and made from durable materials. It is used 
to support people and their tools in the construc-
tion and maintenance of buildings' facade and other 
large structures, like installing glass for buildings, steel 
structures, paints, and concrete maintenance. Its pur-
pose is to provide a safe place of work with safe access 
suitable for the work being done, work at the optimal 

Fire-Resistant FRP Cladding Frees Designers

Going Up the Easy Way: Mission Building 
Maintenance

facades of almost any shape, contour and texture that 
meet fire safety requirements under the International 
Building Code (IBC). For the first time, architects will 
be free to utilize fully the protean design potential 
and extreme light weight of customized, digitally-fab-
ricated composite cladding.
William Kreysler, president of Bay-area-based Kreysler 
and Associates, describes the patent-pending process 
as "a proprietary blend of synthetic resins and natural 
aggregate that provides an attractive but extremely 
durable, environmentally efficient and highly fire-re-
sistant product." The NFPA test involves construction 
of a full-scale mockup of a multistory façade system, 
which is then burned and tested for fire propagation 
characteristics. 
This breakthrough fire-resistance technology makes 
it feasible to utilize the versatile formability of FRP 
for exterior cladding to an extent that was not previ-
ously possible, allowing designers to give their build-
ings shapes and textures that would be either too 
expensive or too heavy to execute with conventional 
construction materials. Using digital fabrication tech-
niques, shapes that have never existed outside a com-
puter model are possible, both unique and repetitive 
designs, and panels can be merged to create large, 
seamless facades. 

HCE-SAMI, a high quality modular suspended platform from above

First FrP system to pass nFPA 285 fire test

height and in the right position, and avoid the use of 
the crane. HCE-SAMI could be temporary or permanent 
platform, as it is assembled manually with two men 
and one wrench. Its hoist has non end rope length, 
in addition to the non-marking air tires to protect all 
kinds of facade. 
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The new indoor pool in Ismaning has a lot to offer 
– from fun in the water, to relaxation and wellness. 
Moreover, it has a very special ambience which comes 
from the free form of the swung glass façade with 
its interplay between transparent, translucent and 
opaque elements, including the capillary glass from 
OKAlUX. The swung glass façade corresponds per-
fectively to its location in the park giving the pool the 
openness and lightness of a large pavilion. This effect 
is intensified in the interior through the column-free 
construction with wide span. 
The surrounding glass façade of the indoor pool was 
carried out as a self-supporting steel construction. In 
addition to the swung form of the architecture, the 
pool’s distinctiveness lies in its vivid structure. This 
comes from the glass elements with their various light 
translucencies and playful arrangement in the façade 
ensemble. A composition of transparent, translucent 
and opaque elements gives the surrounding building 
shell transparency and openness where desired. 
The light diffusing insulating glass OKALUX K from 
OKALUX provides the translucent element in this 
ensemble. The capillary glass not only guaranties an 
optimal distribution of light – it creates a very special 
atmosphere in the interior of the bath. This effect re-
sults from the capillary tubes inserted in the cavity 

The "Titán Plaza", a shopping center in Columbia 
designed by the architects Tamayo Montilla Arqui-
tectos has a facade which affords views toward the 
inside and outside at the same time. Despite its simple 
appearance, the project required complex analysis and 
execution design. The membrane fabricator therefore 

A Pavilion in the Park

Architecture with Rhythm

of the OKALUX functional glass. They diffuse the in-
cidental daylight evenly and glare-free deep into the 
room creating optimal light conditions in the build-
ing whatever the conditions of radiation. 

One of the varied roof shapes: a crescent-shaped roof

Swimming hall 

called in the specialists of formTl. The team of experts 
from radolfzell prides itself in rendering architectural 
visions possible. In an interactive process with the 
architects, sketches and ideas result in the creation of 
technically refined foil and membrane constructions. 
In Bogotá, the engineers performed the structural 
analysis and produced the cutting patterns for the 
foil and cushions of all the membrane roofs. The main 
dome presented a particular challenge. The team from 
formTL initially modified the architects' drafts into 
practicable arch segments. Because of the geometry in 
the main dome, no single steel arch is identical to any 
other and there are very few membrane and cushion 
cutting patterns which are identical. The supply of 
air to the cushions posed a further challenge. formTL 
managed to reduce the number of blower units to two. 
The years of experience gained by formTL once again 
brought positive benefits at the execution stage be-
cause the construction tolerances of the steel structure 
were exceeded by 20 cm and more. To keep to the 
deadline, the engineers at formTL devised a flexible so-
lution to ensure the previously manufactured cushions 
did not have to be redone. 

© prpm Architekten+Stadtplaner gmbH  
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“Processed and 
semi-finished 

materials grew 
in 2013”

Overall import/export scenario for Italy in 2013
In 2013, overall Italian exports of finished and semi-fin-
ished marble and granite products, unhewn materials 
(decorative and dimension stone, limestone, chalk stone, 
clay and slate), came to 1 billion 880 million euros against 
1 billion 764 million in 2012 (+6.6 percent). Total im-
ports posted a turnaround, settling at 382 million euros 
against 401.2 million in 2012 (-4.8 percent). In more de-
tail, exports of unhewn materials (decorative and dimen-
sion stone, limestone, chalk stone, clay and slate) came 
to 380.5 million euros compared to 359.3 million in 2012 
(+5.9 percent). On the other hand, imports of unfinished 
material fell back to 274.6 million euros against 278.6 
million last year (-1.5 percent). As regards processed and 
semi-finished materials, exports came to 1 billion 500 
million euros against 1 billion 405 million (+6.7 percent); 
imports recorded 107.4 million euros against 122.6 mil-
lion in 2012 (-12.4 percent).

Finished & semi-finished product details
Processed and semi-finished materials grew in 2013: ex-
ports came to 1 billion 500 million euros against 1 billion 
405 million (+6.7 percent); on the other hand, imports 
fell back to 107.4 million euros against 122.6 million in 

taly once again confirms its world leadership in natural stone processing and sales and has registered the third consecutive year of growth 
for the Italian natural stone industry. Marble and granite "Made in Italy" closed 2013 on a positive note again, on the strength of exports of 
unhewn and processed products worth 1 billion 880 million euros, an increase of 6.6 percent compared to 2012. This result emerges from 

Istat data analyzed by the Marmomacc Observatory. Positive results on international markets: good performance by exports of finished and 
semi-finished products to the American continent (+18.9 percent), countries in Eastern Europe (+12.1 percent), North Africa (26.6 percent) 
and the Middle East (+12.9 percent) which posted double-figure growth in demand. Slight fall in demand for marble made in Italy in Europe, 
on the other hand (-1.1 percent).

I

Three in a row for Italian Marble:
Sector Exports Up for 3rd Year Running

2012 (-12.4 percent). As regards macro-areas, exports to 
European markets fell back by 1.1 percent (625.6 million 
euros against 632.5 million); there was strong growth to-
wards American countries for a total value of 439.7 mil-
lion euros against 369.6 million (+18.9 percent); exports 
to Asian markets also improved by 6.2 percent (352.1 
million euros against 331.5 millions) as well as to Africa 
(+16.3 percent, 60.6 million euros against 52.1 millions). 
Exports also grew to Oceania by 13 percent (22 million 
euros, against 19.4 millions). Turning to specific areas, 
special emphasis can be given to exports to the United 
States worth 357.7 million euros against 279.7 million 
(+27.9 percent); exports to the Canadian market dropped 
by 17.0 percent (43.6 million against 52.6 million). The 
Americas saw growth in Mexico, with imports worth 12.6 
million euros against 11.1 million (+14.2 percent). Europe 
saw a setback for exports to Germany, worth 143.2 mil-
lion euros against 161.6 million (-11.4 percent). 
There was also a positive trend on other markets: exports 
to Switzerland improved by 1.3 percent (104.8 million 
euros against 103.5 million), to France by 4 percent (72.7 
million euros against 70.0 million), the United Kingdom 
by 3.4 percent (50.5 million euros against 48.8 million); 
exports to Austria fell by 8.6 percent (32.8 million euros 
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“… exports 
increased by 

18.8 percent to 
the UAE (49.3 
million euros 
against 41.5 

million)”

تؤّكد إيطاليا مرة أخرى ريادتها العالمية في صناعة الحجر الطبيعي والمبيعات وقد سّجلت للسنة الثالثة على التوالي نموًا في صناعة الحجر الطبيعي 
المصّنعو وغير  المنتجات  الصادرات من  العام ٢٠١٣ بشكل إيجابي بفضل قوة  والغرانيت "ُصنع في إيطاليا"  الرخام  أقفلت مجددًا سوق  اإليطالية. وقد 
المصّنعة التي بلغت مليار و٨٨٠ مليون يورو، أي ما يعادل زيادة بنسبة ٦.٦ في المئة مقارنة بالعام ٢٠١٢ وهي أرقام صادرة وفقًا لمعطيات (Istat) المحّللة 
من قبل )مارموماك(. أما النتائج اإليجابية في األسواق العالمية فأتت كالتالي: أداء جيد من صادرات المنتجات المصّنعة بالكامل أو النصف مصّنعة إلى 
القارة األمريكية )+١٨.9 في المئة( ودول أوروبا الشرقية )+١٢.١ في المئة( وشمال أفريقيا )٢٦.٦ في المئة( ومنطقة الشرق األوسط )+١٢.9 في المئة( التي 
حّققت نموًا مزدوجًا في الطلب. أما في أوروبا فقد عرف الرخام المصّنع في إيطاليا إنخفاضًا طفيفًا في الطلب مسجاًل -١.١ في المئة. إن الميزان التجاري 
الموّجه بشكل كبير نحو التصدير باإلضافة إلى الركود في قطاع اإلنشاء المحّلي يفيد مجددًا أن واردات الرخام اإليطالية في العام ٢٠١٣ سواء كانت مصنعة 
بالكامل أو شبه مصّنعة وكتل غير مصّنعة قد انكمشت مرة أخرى بنسبة ٤.٨ في المئة لتسّجل ٣٨٢ مليون يورو. أما فيما يتعّلق بالموردين الرئيسيين للشركات 

اإليطالية من المواد غير المصّنعة فهي الهند )٦٨.٦ مليون يورو أي -5.٦ في المئة( والبرازيل )55.9 مليون يورو أي +5.9 في المئة(.

against 35.9 million) as well to Spain by 34.2 percent (8.5 
million euros against 12.9 million). The Netherlands also 
posted a downturn of 1.4 percent (11.9 million euros 12.1 
million), as well as Belgium by 10.9 percent (12.9 million 
euros against 14.5 million).  Exports to countries in East-
ern Europe improved in 2013: Turkey, Poland, Czech Re-
public, Slovakia, Hungary, Romania, Ukraine, Russia, Azer-
baigian, Kazakistan, Turkmenistan, Slovenia and Croatia 
took ovreall exports worth 166.4 million euros compared 
to 148.5 million (-12.1 percent); the Russian market is the 
landmark, with imports worth 57.0 million euros against 
46.6 million (up by 22.3 percent).  
Exports to the Mediterranean area also improved (Mo-
rocco, Algeria, Tunisia, Egypt, Libya) to 50.4 million euros 
against 39.8 million (+21 percent). The Moroccan mar-
ket is the landmark in the area, with imports worth 27.0 
million euros against 24.9 million (+8.4 percent); Libya 
achieved strong recovery in 2013 with a total value of 
11.7 million euros against 3.9 million (+200 percent).  
Significant increases in exports were also achieved on 
Middle East markets (Lebanon, Saudi Arabia, Kuwait, 
Bahrain, Qatar, and United Arab Emirates) worth 222.8 
million euros against 198.6 million (+12.9 percent). In 
particular, exports increased by 18.8 percent to the UAE 
(49.3 million euros against 41.5 million), by 190 percent 
to Qatar (45.6 million euros against 15.7 million) and by 
9.8 percent to Kuwait (25.6 million euros against 23.3 
million), thereby offsetting the sharp decline in Saudi 

Arabia (81.0 million euros against 103.4 million).  Ex-
ports of finished products to China also fell in 2013 to 
24.4 million euros against 25.3 million (-3.6 percent), 
while Italian imports of finished Chinese products also 
posted a downturn to 30.2 million euros from 35.1 mil-
lion (-13.8 percent). 
Exports to India fell to 15.0 million euros against 18.0 mil-
lion (-16.6 percent) as well as Italian imports of finished 
product from India, coming to 23.5 million euros com-
pared to 27.2 million (-13.6 percent). Exports to Hong 
Kong also fell back to a total of 11.4 million euros 13.8 
million (-17.4 percent).  

Unhewn stone product details 
This consolidation was also confirmed by positive re-
sults for unfinished product exports, up by 5.9 percent 
in 2013: exports of unhewn materials (decorative and 
dimension stone, limestone, chalk stone, clay and slate) 
came to 380.5 million Euros compared to 359.3 million in 
2012 (+5.9 percent). In more detail, exports to Asia stand 
out, worth 253.5 million Euros, up by 6.7 percent com-
pared to the same period last year. China: exports worth 
109.9 million euros against 92.9 million in 2012 (+18.3 
percent) were posted. India: exports of raw materials fell 
to 68.6 million euros against 72.7 million (-5.6 percent). 
Overall exports of unprocessed stone to European coun-
tries came to 66.9 million euros against 64.5 million euros 
(+3.7 percent); exports to Africa totaled 45.7 million eu-
ros against 43.7 million (+4.8 percent). 
On the other hand, Italian imports of unfinished mate-
rial fell back to 274.6 million euros against 278.6 million 
euros last year (-1.5 percent). Brazil is the top supplier for 
Italian companies with 55.9 million euros in 2013 against 
52.8 million (-5.9 percent) in the same period last year. 
Imports of raw materials from India also fell back: 68.6 
million euros against 72.7 million (-5.6 percent); a down-
turn was also seen for South Africa (19.4 million euros 
versus 22 millions). 

Veronafiere
E-mail: pressoffice@veronafiere.it 
Web: www.marmomacc.com

Source:
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neutra introduces HYDROWELL the first whirlpool 
bathtub made from a single block of marble. It is the 
first company worldwide capable of combining the 
technical and mechanical requirements of a multi-

1st Whirlpool Bathtub in Marble or Natural Stone
function bathtub with the ambition of exclusively uti-
lizing marble or natural stone. A testimony of Neutra's 
attention to everything related to quality of life and 
the definition of design furnishings, the all-marble 
or natural stone HYDROWELL whirlpool bathtub is 
an expression of Neutra's ability to design and create 
increasingly complex and unique products. Therefore 
it is designed to perfectly fit in private residential en-
vironments as well as in facilities aiming to provide 
the highest level of comfort to guests relaxing in a 
hotel or spa. A result of Neutra's Research and Devel-
opment office, HYDROWELL responds to a specific 
demand of the contract sector but is ideally suited for 
any bathroom environment solution.
The decision to use marble or natural stone was not 
made casually. Sensory and tactile benefits of stone 
when it comes in contact with water and the hu-
man body have always been well known. The Neutra 
bathtub has the prerogative of enhancing this effect 
if combined with a whirlpool system. The stone's ca-
pability to retain heat helps maintain the water at the 
desired temperature for longer than traditional whirl-
pool bathtubs. HyDrOWEll by neutra

The nHC backhoe cutting marble

New Holland B100C Backhoe Loader for 
Cutting Marble
A new star is making its debut in the marble quarry 
sector:  a new Holland Construction B100C back-
hoe loader has been equipped with a support arm 
and chain cutter, mounted in place of the traditional 
backhoe that offers a new ingenious and simple 
method for cutting blocks of marble, which is both 
fast and efficient. The BI00C was fitted with a chain 
cutter (CST 965) developed by Benetti Macchine 
SpA, who are based in Carrara and specialize in sup-
plying marble-cutting machines. They worked in 
close collaboration with the New Holland Construc-
tion Engineering division in Lecce, which has the 
capability to produce bespoke machines, based on 
requests from its customers, for niche sectors. 
Fitting a backhoe loader with a chain cutter is an 
alternative to diamond wire cutting machines, nor-
mally used to cut large blocks of marble (or “bench 
walls”). However, the New Holland solution offers 
greater safety and a considerable reduction in work-
ing time. Diamond wire cutting machines do not 
move autonomously, but must be positioned on 
tracks that run next to the blocks to be cut. This op-

eration lengthens working time considerably. The 
New Holland Construction backhoe loader, however, 
is able to move up to the marble blocks autono-
mously and square them up, to allow them to then 
be transported by truck to the facilities dedicated to 
transforming them into slabs. 



www.acwmag.com



A new Holland Construction B100C backhoe loader has been equipped with a support arm and chain cut-
ter, mounted in place of the traditional backhoe that offers a new ingenious and simple method for cutting 
blocks of marble, which is both fast and efficient. The BI00C was fitted with a chain cutter (CST 965) developed 
by Benetti Macchine SpA, who are based in Carrara and specialize in supplying marble-cutting machines. 
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ouse prices in many European markets may start to stabilize this year amid slowly improving economic conditions. Yet, a recovery is still 
a long way off for those housing markets worst hit by the downturn, such as Spain and the Netherlands, amid oversupply and still tight 
credit conditions. Only the United Kingdom housing market is staging a strong recovery, while German house prices look set to stay buoy-

ant this year, as their economies are performing better than the European average. Standard & Poor’s Ratings Services expect prices in France 
will continue to fall this year by 3 percent, but that they will rise again in 2015 by 2 percent, driven above all by a shortage of housing supply. A 
sharper than expected rise in long-term interest rates would precipitate a steeper price decline, but the research company views this as rather 
unlikely at this stage.

H

“Housing 
loans were 

up 4 percent 
in the 12 

months to 
October”

recent trends
French housing prices continued on a modestly 
downward path through 2013. The latest read from 
InSEE, the French statistical office, points to a 1.5 
percent decline in the third quarter from a year earli-
er. The number of transactions fell by 22 percent from 
its early 2012 peak through June 2013, but has since 
then showed signs of a revival. Housing loans were up 
4 percent in the 12 months to October. Those indica-
tors suggest that the market is experiencing a mod-
est correction after its spectacular rise of 155 percent 
between 1997 and 2007. The French market remains 
fairly unique in the Eurozone in that the economic 
downturn of the past five years has hardly improved 
the market affordability ratio. The average price for 
a dwelling was equivalent to 3.8 years of income in 
November, which is still very close to its 2007 peak.

Several factors explain this situation. The market 
continues to suffer from a lack of supply. In 2013 as 
a whole, about 335,000 new homes will have been 
completed, representing a 10-year low, although the 
economic authorities’ goal was to raise the number of 
new homes by 500,000. France currently has 33.3 mil-
lion dwellings, of which 2.4 million are unoccupied. 
Given the population totals 64.6 million, this trans-
lates to an average 2.08 people per dwelling. How-
ever, INSEE estimates the population is growing by 
464,000 a year, generating a need for an additional 
223,000 dwellings per year. Added to this, sociologi-
cal changes, such as an increasing divorce rate, are 
creating a need for an additional 229,000 dwellings 
per year. In total 452,000 new dwellings are needed 
every year. The gap between supply and demand will 
thus continue to widen. This is especially the case 
in the most attractive areas of the country, such as 
Provence-Cote d’Azur and in the main economic cen-
ters. In the greater Paris area, only about 35,000 new 
dwellings per year are created, representing one-half 
of that needed to balance demand.

In the face of a still tight and expensive market, buy-
ers have taken advantage of very low interest rates. 

Borrowing rates averaged 3.11 percent in November 
2013, which is close to all-time lows. Since the early 
part of the previous decade, the rise in house pric-
es has no longer reflected the rise in household in-
comes.  Between 2000 and 2010, the average price 
per square meter in Paris rose by 147 percent, while 
disposable incomes increased by just 33 percent. As 
a result, household debt associated with house pur-
chases has doubled over the same period from 33 
percent to 66 percent of disposable incomes.

Future trends
Standard & Poor’s Ratings Services now forecast 
house prices will fall by 3 percent in 2014, compared 
with -4 percent in previous forecast. Two key factors 
continue to underpin house prices and contain the 
price slide, in its view. The first is a structural supply 
deficit. This is unlikely to go away any time soon. As 
noted above, the production of new homes remains 
insufficient, and the latest data on construction per-
mits gives no grounds for optimism. They were down 
by 15 percent in the 12 months to October 2013. The 
second factor is cheap housing loans that are to some 
extent offsetting the continued deterioration in the 
market affordability ratio. This factor, however, may 

very low Interest rates Keep 
French Market Fairly Resilient
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من المحتمل أن تبدأ أسعار المنازل في الكثير من األسواق األوروبية باالستقرار هذه السنة وسط تحّسن األوضاع اإلقتصادية ببطء. لكّن فترة االنتعاش ألسواق 
اإلسكان األكثر تضّررًا من األزمة ال تزال بعيدة المنال مثل أسبانيا وهولندا وذلك وسط زيادة المعروض وشروط اإلئتمان التي ال تزال مشّددة. وحدها سوق 
اإلسكان في المملكة المتحدة تتحّضر النتعاش قوي بينما من المتوّقع أن تبقى أسعار المنازل في ألمانيا نشطة هذا العام إذ أن أداء اقتصاد البلدين أفضل من 
المتوّسط األوروبي. تتوّقع (Standard & Poor’s Ratings Services) بأن تستمر األسعار في فرنسا بالتدني هذا العام بنسبة ٣ في المئة لكنها سترتفع 
مجددًا في العام ٢٠١5 بنسبة ٢ في المئة مدفوعة بالدرجة األولى بالنقص في المعروض من المساكن. من ناحية أخرى سُيسّرع ارتفاع أكثر حّدة مما هو 
متوّقع في أسعار الفائدة الطويلة األجل من اإلنخفاض الحاّد في األسعار لكن شركة األبحاث تجد هذا األمر بعيد االحتمال في هذه المرحلة. يقوم المقال 

أعاله بعرض وضع سوق اإلسكان في فرنسا وعرض آخر التوّقعات فيما يتعّلق بالعرض والطلب.   

Will GE Acquire ALSTOM’s Energy Activities 
The Board of Directors of Alstom announced lately 
that it has received a binding offer from general Elec-
tric (gE) to acquire its Energy activities. The scope of 
the transaction includes the Thermal Power, Renew-
able Power and Grid Sectors, as well as corporate and 
shared services. With 65,000 employees, these busi-
nesses registered around USD20.16 billion in sales in 
fiscal year 2012/13. The proposed price is a fixed price 
representing an Equity Value of around 16.82 billion 
and an Enterprise Value  of USD15.53 billion, or 12.2x 
FY13 EBIT. Should this offer be approved and complet-
ed, Alstom would refocus on its Transport activities. 
The Board of Directors of Alstom, acknowledging 
unanimously the strategic and industrial merits of this 
offer and having noted the publicly announced under-
takings by GE, has decided to set up a committee of in-
dependent directors, led by Jean-Martin Folz, to review 
before the end of May the proposed transaction, tak-
ing into consideration all stakeholders interests includ-
ing the French State. Completion of the transaction 
would be subject to merger control and other regula-
tory clearances. In accordance with the AFEP-Medef 
code, the final approval of the transaction will be sub-
mitted to the shareholders. 

Patrick Kron, Chairman and CEO of Alstom, comment-
ed: “The combination of the very complementary En-
ergy businesses of Alstom and GE would create a more 
competitive entity to better service customer needs. 
Alstom’s employees would join a well-known, major 
global player, with the means to invest in people and 
technology to support worldwide energy customers 
over the long term. The proposed transaction would 
allow Alstom to develop its Transport business as a 
standalone company, with a strong balance sheet to 
capitalize on opportunities in the dynamic rail trans-
port market”. 

Sophie Tahiri 
Economist
Jean-Michel Six 
EMEA Chief Economist
Standard & Poor’s Financial Services LLC
E-mail: sophie.tahiri@standardandpoors.com
                 jean-michel.six@standardandpoors.com
Web: www.standardandpoors.com

Source:

not last as long. The company expects that long-term 
interest rates will increase gradually. Of course, lend-

Table 1: French Housing Market Statistics

f--Forecast. Sources: S&P, Eurostat, OECD, InSEE

(%) 2009 2010 2011 2012 2013f 2014f 2015f

nominal house 
prices, % change 
year on year

(4.2) 7.6 3.8 (2.1) (2.0) (3.0) 2.0

real gDP, % 
change (3.1) 1.7 2.0 0.0 0.2 0.6 1.4

CPI inflation 0.1 1.7 2.3 2.2 1.0 1.4 1.3

Unemployment 
rate 9.5 9.7 9.6 10.3 11.0 11.2 11.0

ers will be able to smooth this increase to make it 
less of a deterrent for potential borrowers. But con-
tinued weakness in the French economy this year 
could bring additional downward pressure on prices. 
French GDP is forecasted to rise by a modest 0.6 per-
cent this year and by 1.4 percent in 2015, and that the 
unemployment rate will rise in 2014. 
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Bouygues Signs its First Contract in Ghana

New HA16 RTJ Range

Americaribe, an American subsidiary of Bouygues 
Construction, has just finalized signature of the con-
tract for extending Accra’s “Ridge Hospital” in Ghana, 
for 220 million dollars. “With this first contract in 
Ghana, Bouygues Construction is confirming its ambi-
tions in Sub-Saharan Africa, with projects and infra-
structures aimed at enhancing the quality of life for 
local populations”, says Olivier-Marie Racine, Deputy 
Managing Director of Bouygues Construction.  The 
contract will provide for a future turnkey regional 
healthcare hub of 5 levels, which, in particular, will in-
clude a new 420-bed building, several operating the-
atres and a maternity unit.
More modern and functional, the extended hospital 
will have the potential to become one of the most ad-
vanced, leading-edge medical facilities in West Africa, 
giving better access to healthcare for Ghanaians. For 
several years now, the ever-increasing number of con-
sultations has been overstretching Ridge Hospital’s 
capacity and in particular its maternity unit, which 
could no longer accommodate all patients.  The new 
hospital will be delivered in 2017, after 3 years of con-
struction which will mobilize 600 staff at peak period. 
The project will be following sustainable construction 

From the very start of this project, Haulotte has devel-
oped this new range step by step with its customers’ 
feedback. The result: a perfect combination of technical 
expertise and field experience. This new range has been 
designed to meet customers’ requirements with a ma-

ridge Hospital 

HA16 rTJ

lines and aiming at LEED® Healthcare certification, 
the first in the region, with electricity supply provided 
by solar energy.  

chine that is simple, robust, reliable and easy to main-
tain with optimal performance and a high level of safety.

Best performance & productivity
The HA16 RTJ range has been designed to reach the 
most difficult working areas thanks to the best work-
ing envelope with a maximum outreach of 8.30 meters 
and an up & over clearance of 7.65 meters. The HA16 RTJ 
range offers the best lifting speed with less than 40 sec-
onds saving time and increasing productivity. The HA16 
RTJ range is unique on the market with the best propor-
tional and simultaneous movement capability. The 16 
meter range is able to simultaneously perform the fol-
lowing movements: Driving + Steering + Turret rotation; 
Turret rotation + Arm/Boom elevation + Telescope out 
+ Jib. Along with this outstanding simultaneous move-
ment capability, the hydraulic system additionally gives 
the best comfort and feeling of safety thanks to very 
smooth movements and the ability to reach the work-
ing area with maximum precision. Whatever the ground 
surface, the HA16 RTJ range has an excellent rough 
terrain capability thanks to the best ground clearance 
of the market, of 38cm, 40 percent gradeability and 4 
wheel-drive on all models. 

©Perkins+Will
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table economy and calm political arena improve market sentiment as apartment sales prices rise 14 percent year-on-year and apartment 
sales prices increase in prime locations, but stable overall, while rental rates remain relatively unchanged during first quarter of 2014 due to 
increased supply says Asteco Q1 property report for Jordan. Real estate trading in Jordan went up by 26 percent during the first four months 

of 2014 reaching USD3.5 billion (JD2.5 billion) compared to USD2.8 (JD2 billion) during the same period of 2013. 
S

شهدت أسعار بيع الشقق في األردن ارتفاعا بنسبة ٨ في المئة خالل الربع األخير من العام الماضي و١٤ في المئة في بعض المناطق خالل اإلثني عشر 
شهرًا الماضية مدفوعة باالستقرار االقتصادي والسياسي، فيما استقرت أسعار اإليجارات دون تغيير عند معدالت الربع الثالث بسبب زيادة المطروح وذلك 
وفقًا لتقرير صادر عن شركة أستيكو للخدمات العقارية. وأضافت أستيكو في تقرير آخر بأن أسعار إيجارات الشقق في األردن قد استقرت في الربع األول 
من العام ٢٠١٤ دون تغيير عند معدالت مثيالتها في الربع األخير من العام الماضي فيما شهدت السوق العقارية في عمان طرح كمية محدودة من الوحدات 
الجديدة. وقد صّرح حسين صفدي، مدير عام أستيكو في األردن بأن أسعار بيع الشقق في بعض المناطق في عمان، مثل مناطق عبدون والصويفية ودير غبار، 
قد ارتفعت بنسبة ٨ في المئة في الربع األول مقارنة بالربع األخير من العام ٢٠١٤ مدفوعة بمحدودية األراضي المتوفرة في تلك المناطق مع ارتفاع الطلب 

على الشقق المتوسطة الحجم التي تتراوح مساحتها بين ١٨5 و٢5٠ مترًا مربعًا.

“… 
government 

revenues 
from the 
property 
market 

increased by 
25 percent 
to USD197 

million”

Although rental rates in Jordan experienced no signifi-
cant changes during Q4 2013, apartment sales prices 
jumped 8 percent in the final quarter averaging 14 per-
cent in certain areas over the past 12 months, says Asteco 
in its report. According to the Q4 2013 report however, in-
creased supply matching demand resulted in apartment 
rental rates remaining relatively unchanged compared to 
Q3 2013, while year-on-year growth amounted to 2 per-
cent on average. “Sales prices over the past year in areas 
such as Al-Rabiah (up 24 percent), Sweifieh (up 19 per-
cent) Der Ghabar (up 14 percent) and Um Othainah (up 
13 percent) witnessed strong growth predominantly from 
Jordanian nationals. Investors were primarily interested in 
smaller studio apartments, with good potential leasing 
prospects. Owner-occupiers preferred larger apartments 
ranging from 250 to 300 square meters,” said John Stevens, 
Managing Director, Asteco Property Management. 
Apartment rental rates remained relatively unchanged 
compared with Q4 2013, as demand levels were steady 
and no significant new supply was added to the real es-
tate inventory in Amman, according to Asteco. Rental 
rates for a three-bedroom apartment in Abdoun saw a 
slight 2 percent increase compared with Q4 2013, while 
Um-Othainah witnessed a slight dip of 3 percent on rent-
al yield during Q1 2014. “The limited availability of land 
in certain locations in Amman such as Abdoun, Sweifieh 
and Der Ghabar resulted in increased apartment sales 
prices with a quarter-on-quarter rise of 8 percent, on av-
erage, with strong demand for medium sized apartments 
of between 185 and 250 square meters,” said Hussein Sa-
fadi, General Manager, Asteco Jordan.
According to a report released by the Department of 
land and Survey in May 2014, government revenues 
from the property market increased by 25 percent to 
USD197 million (JD139.5 million) during the January-
April period of this year. The value of exemptions related 

Jordan real Estate Sector: 
Unstoppable Momentum 

to apartments amounted to USD37.3 million (JD26.4 mil-
lion), bringing the overall total of revenues and exemp-
tions to USD234.4 million (JD166 million). The number 
of transactions rose by 24 percent reaching 33,998 deals 
during the first four months of this year. Out of the to-
tal, 14,438 transactions were in Amman alone, account-
ing for 42 percent, and 19,560 transactions were in other 
governorates, accounting for 58 percent.
In Amman, investors sought apartments as the number 
of transactions came at 7,994 whereas the number of 
land deals stood at 6,444, according to Syndigate Con-
tent. The preference was more for land in governorates 
as the number of transactions was 16,081 deals com-
pared to only 3,479 for apartments. The number of pur-
chase transactions by non-Jordanians stood at 1,808 
deals, of which 1,206 were contracts to buy apartments 
valued at USD154.5 million (JD109.4 million) (66 per-
cent), and 602 transactions to purchase land valued at 
USD80 million (JD56.5 million) (34 percent). Combined, 
the total came at USD234.3 million (JD165.9 million), 25 
percent higher than the revenues registered during the 
first four months of 2013. 

Soha Ghandour
Assistant Editor & Researcher

Prepared by:
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uring the past several years, the Russian construction sector has witnessed a remarkable slowdown. As of 2013, the domestic construction 
sector declined by around 1.5 percent YoY, following a 2.4 percent increase in 2012, according to PMR Research. During 2010 and 2011, 
the industry grew at a CAGR of 5 percent. In 2013, its performance deteriorated considerably due to poor economic growth in the country, 

the lack of increase in fixed capital investments, and also a high base set after the industry strong resurgence during 2010-2011. As for 2014, Busi-
ness Monitor International (BMI) forecast -0.5 percent real growth in the construction industry.

D

شهد قطاع اإلنشاء الروسي خالل السنوات القليلة الماضية تباطؤا ملحوظًا. فقد تراجع قطاع اإلنشاء المحلي في العام ٢٠١٣ بنحو ١.5 في المئة على أساس 
سنوي بعد أن كان قد سّجل في العام ٢٠١٢ نموا بنسبة ٢.٤ في المئة وذلك وفقًا لتقرير صادر عن (PMR Research). نما قطاع اإلنشاء خالل عامي ٢٠١٠ 
و٢٠١١ بمعّدل نمو سنوي مرّكب بلغ 5 في المئة إال أن أداءه تدهور في العام ٢٠١٣ بشكل ملحوظ نظرًا للنمو االقتصادي الضعيف في البالد وعدم وجود 
زيادة في استثمارات رأس المال الثابت باإلضافة إلى قاعدة أساسية مرتفعة بعد العودة القوية لهذا القطاع خالل الفترة الممتدة من ٢٠١٠ إلى ٢٠١١. تكشف 
مؤسسة )بيزنس مونيتور انترناشيونال( في أحد تقاريرها توقعاتها للعام ٢٠١٤ بأن ُيسّجل النمو الحقيقي في قطاع اإلنشاء -٠.5 في المئة. يتطّرق المقال 

أعاله إلى قطاع اإلنشاء في روسيا الذي يعاني من بعض العوائق باإلضافة إلى عرض آخر المشاريع المنجزة والجارية.

“… BMI 
forecast -0.5 
percent real 

growth in the 
construction 

industry”

Although BMI had anticipated significant growth for the 
construction industry in 2014 as a result of the large in-
vestments made for the Winter Olympic Games, this 
seems to have failed to materialize. BMI estimate that 
the industry entered a period of contraction in 2013 at 
-1 percent and they only expect the industry to emerge 
from this downturn in 2015.  According PMR Research, 
around 2.5 percent of the country’s GDP was spent in 
2013 on the infrastructure development. The figure will 
likely remain unchanged in 2014 and 2015, and further-
more, it is expected to be reduced to nearly 2.4 percent 
in 2016. Total investments in transport infrastructure 
projects in Russia comprised around 1.1 percent to 1.5 
percent of the country’s GDP annually during 2002-2011, 
except the year 2008 when it stood at 1.7 percent. 
The awarding of the long-awaited Public-Private Part-
nership (PPP) for the Lena bridge project confirms BMI’s 
view that private interest in Russia’s PPP market is likely 
to stem mainly from Russian companies. In addition, this 
USD1.7 billion project presents a considerable upside to 
our construction industry forecast for the country. More-
over, infrastructure associated with the export of com-
modities (pipelines, ports and transport infrastructure – 
to support oil and gas output east and west of the Urals) 
has a high growth potential - as development is predi-
cated on growth in the natural resources sector. These 
projects have been prioritized by the government.

Accomplished & underway projects 
In November 2013, Avtodor shortlisted four teams to 
bid for the M-11 highway. The four teams are Corsan-
Corviam Construccion and consortia Stolichniy Tract 
OJSC, roads Construction Corporation and Two Cap-
itals Highway. The concession agreement involves fi-
nancing, constructing and operating the 543km-684km 
section of the toll road. In January 2014, Lithuania-

Russia’s Construction Industry:
A Hindered growth

based company Avia Solutions group and Russia’s 
state-owned company rostec signed a cooperation 
agreement to develop and management a new Mos-
cow airport with a capacity of 12 million passengers per 
year, according to BMI’s report. The new Russian airport, 
dubbed Ramenskoye International Airport, is designed 
to cater for low-cost airlines - a niche industry that has 
experienced slow growth in Russia as a result of insuf-
ficient infrastructure. In March 2014, 10 consortiums 
expressed interest in the Moscow-Kazan high-speed 
railway, which was presented to potential investors in 
Moscow. A number of global firms including French, 
Spanish and Italian companies expressed interest in the 
project. With regards to metros, new PPP legislation, ex-
pected to be approved by Q3 2014, will open the door 
for the private sector to participate in rail construction
The forecast spending on transport infrastructure in 
Russia from 2014 to 2016 was based on the country’s 
GDP growth rates of more than 3 percent, added PMR 
Research in its report. 

Rawand Fakih
Editor & Researcher

Prepared by:



country / regional reports                                                                                  russia

40
Arab Construction World (ACW)                                                                                                                                                          June 2014 / Vol. XXXII Issue 6

Potain Tower Cranes Building Europe’s 
Largest Mall 

Project-Specific Climbing Solution with 
Practical Adaptation

A team of 11 Potain tower cranes are building the larg-
est shopping mall in Europe. Covering an area the size 
of 65 football fields (463,000 m2), Avia Park will be an 
entertainment and shopping complex in the heart of 
Moscow, Russia. The Potain cranes will spend two years 
lifting general construction materials at the city center 
job site.  
The Potain cranes, which are a mix of different top-
slewing models, were supplied by Moscow-based 
crane rental company rentakran to main contractor 
renaissance. Potain cranes were chosen for the land-
mark project because of their reputation for quality 
and the wide variety of capabilities that its range has 
to offer, as Serhan Arpaci at Rentakran explains: “The 
project needed efficient cranes that can be individu-
ally configured and work for long hours without stop-
pages,” he says. “We immediately thought of Potain, 
which continues to build its reputation for producing 
the best quality tower cranes available in Russia. We 
are confident that this project will run smoothly with 
these cranes.”

A customized PErI climbing formwork solution has 
been supporting the rapid construction progress on the 
ISET Tower in Yekaterinburg. The formwork concept has 
taken into account the high wind loads as well as the 
variable number of elevator shafts with varying dimen-
sions. The climbing formwork for the walls along with 

With the rCS rail-climbing system, the external formwork 
safely climbs the circular building core from story to story 
using a rail-guided procedure

Building work at Avia Park began in November 2012 
and the Potain cranes were erected at the job site in 
March 2013, where they will remain until the project 
nears completion towards the end of 2014. The Potain 
cranes are operating at varying heights between 45 
meters and 66 meters, and are rigged with 45 meters 
to 70 meters jibs. 

the climbing protection panel on the outer edges of 
the building can be adapted to suit the circular ground 
plan without requiring any special components. After its 
scheduled completion in summer 2014, the ISET tower 
will reach a height of 209 meters above sea level. 

Premiere for the self-climbing shaft formwork in russia
In the lower storys, there are six centrally-arranged el-
evator shafts in the circular building with minimum in-
ternal dimensions of 2.30 meters x 3.00 meters. For this, 
the construction crew has used the self-climbing ACS S 
shaft formwork which was specially developed for this 
area of application – this was the first use of the system 
in Russia. With this self-climbing version, the ACS 100 
climbing unit is arranged centrally in the shaft; it lifts the 
climbing frame together with the suspended TRIO panel 
formwork and trailing working platform to the next 
casting section. From floor 28 onwards, the geometries 
change in the core of the building – six smaller eleva-
tor shafts merge into four larger ones. At this point, the 
shaft formwork is quickly coupled together and a multi-
unit aggregate simultaneously lifts the complete sets of 
formwork upwards. 

Potain at Avia Park - Moscow
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Covering Russia Is No Problem for Volvo Penta 
Aftermarket

Linden Comansa & Bashkransnab Repeat at 
CTT Moscow Fair

For volvo Penta, the Russian market has grown or held 
steady over the past decade — even in the years since 
the global recession. But while engines are selling well 
there, the big story is the aftermarket. In the Industrial 
segment, there are few Russian-based OEMs for Volvo 
Penta to sell to, but with hundreds of Volvo Penta-pow-
ered gensets and machines operating across the coun-
try, the aftermarket and customer service account for 
more than half of the Russian business. But in a country 
as vast as Russia, providing adequate aftermarket cover-
age can present a challenge. 

Dealer network
With head offices in Moscow and St. Petersburg, Volvo 
Penta Russia has an extensive 18-year-old network of 
30 dealers across the country — as well as a budding 
partnership with Ferronordic, Russia’s volvo Construc-
tion Equipment dealer. Around the world, Volvo Penta 
is utilizing the Volvo Group’s existing dealer network, 
and Russia is no exception. “Why not use our diversity 
in a positive way?” Vsevolod Gavrilov, head of Volvo 
Penta Russia, says. “We have the same values and the 

Tower crane manufacturer linden Comansa and its 
Russian distributor Bashkransnab will jointly exhibit 
again at the construction machinery fair CTT in Mos-
cow. The 2012 edition was the first in which they par-
ticipated together and the experience was so positive 

Mechanics from volvo Penta Center Kvartet dismount a 
genset case and disassemble a volvo Penta engine for fur-
ther repairs in the workshop

21lC550 at Ensenada, Mexico

same synergies. We can find ways to develop our busi-
nesses together.”
Over the next few years, Volvo Penta Russia’s focus won’t 
be on recruiting any new dealers but rather on integrat-
ing more fully with Ferronordic and strengthening its 
existing network with comprehensive training. 

that both companies decided to repeat since then. 
The tradeshow, the most important of Russia and its 
neighboring countries, will be held from June 3rd to 
7th at the International Exhibition Centre Crocus Expo 
of the Russian capital.

The exhibited tower cranes in previous editions were 
a 11LC150 8 tons in 2012, and a 16LC185 10 tons in 
2013. For this edition, a larger crane has been chosen 
by Bashkransnab and Linden Comansa: a 21LC550 
in its version of 24 tons of maximum load capacity. 
In addition to residential / commercial building and 
high rise construction, this crane is designed to of-
fer maximum performance in public works and in-
frastructure projects such as bridges, power plants, 
ports, etc.

The exposed model will not have its maximum jib 
length, 80 meters, but will be erected with a 40 meter 
reach. With this configuration, the 21LC550 can load 
up to load 12,000 kilos at the jib end, 13,030 by using 
the PowerLift system, which comes standard on all 
tower cranes from Linden Comansa. 
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Dubai Marina as seen from Shams 1 at Jumeirah Beach residence

he United Arab Emirates (UAE) is one of the fastest growing economies relying on the construction sector boom and support from the oil & 
gas sector in the country. The UAE has also been a pioneer in the adoption of state of the art technologies and introduction of sustainable 
green building and energy initiatives. In line with Vision 2030, Abu Dhabi government has a long term investment program to upgrade 

its national infrastructure, airports, seaports and public transport system to cater to the growing population. Following an exceptional year in 
2013, Dubai’s residential property market is showing signs of more modest growth in the first quarter of 2014, as regulations begin to take effect, 
according to the latest research consultancy Cluttons. As for Abu Dhabi, Cluttons stated that its gradual economic diversification is helping to 
deliver long term sustainability to the emirate’s residential market. 

T

“The UAE has 
witnessed 

sizeable 
investments 

in the 
construction 

industry”

A frenzy building sector
The UAE’s construction sector appears set to return to 
near optimum capacity, with the government announc-
ing a number of major development projects and step-
ping up spending on social infrastructure development. 
While Abu Dhabi and Dubai governments led the reviv-
al in 2012, infrastructure and tourism proved to be the 
primary key to speed up the uptrend in 2013, especially 
the upgrades in airports, ports and roadways. Recently 
the UAE has won the prestigious bid to host the World 
Expo 2020 in Dubai with the aim of attracting visitors 
and collaborators worldwide and boost domestic con-
struction, tourism and industry in the bargain. A num-
ber of formerly stalled projects raced towards comple-
tion in 2013 or continue to forge ahead on the fresh im-
petus provided by the World Expo 2020. Tourism activi-
ties fuel the demand across the real estate, infrastruc-
ture and utilities segments of the market. As per IMF, 
the GDP of UAE was around USD390 billion in 2013, and 
it is anticipated to grow at 4 percent in 2014 to reach 
USD404 billion. The population of UAE was around 8.7 
million in 2012 and expected to reach 9.3 million by end 
of 2014.

UAE: An Attractive Destination 
On All Fronts

The value of the building construction sector comprises 
around 59 percent of the total projects value in the con-
struction industry. Infrastructure, Oil & Gas and Power 
& Water together contribute around 34 percent of the 
total construction project values in 2013. The spillover 
effects of the growing population and the need to in-
crease the supporting infrastructure to meet the rising 
demand for housing, office and retail space, the bur-
geoning tourism and hospitality sectors have contin-
ued to feed the growth in building construction sector. 
The successful bid to host the World Expo 2020 and the 
expected preparations for the event have boosted the 
investors’ confidence with numerous mega projects ex-
pected to be announced, significantly across the hospi-
tality and tourism sectors.

The UAE has witnessed sizeable investments in the con-
struction industry from both public and private enter-
prises. The country began to draw investments from 
around the world which has started to perceive UAE as 
a safe investment haven amid the global and regional 
turmoil of the Arab Spring. Most of the investments are 
mainly focused on the development of infrastructure 

©luke Joyce
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ُتعتبر اإلمارات العربية المتحدة إحدى أسرع اإلقتصادات نموًا التي تعتمد على ازدهار قطاع اإلنشاء والدعم اآلتي من قطاع الغاز والنفط في البالد. كما وتعتبر 
اإلمارات العربية المتحدة رائدة في اعتماد أحدث التقنيات وتطبيق مبادرات األبنية الخضراء والطاقة المستدامة. وتماشيًا مع رؤيتها للعام ٢٠٣٠، تضع 
الحكومة أمام ناظريها برنامج استثمار طويل األمد من أجل تحسين بنية البالد التحتية ومطاراتها ومرافئها ونظام النقل العام وذلك لتلبية احتياجات النمو 
السكاني الهائل. وبعد أن شهدت سوق العقارات السكنية في دبي سنة استثنائية في العام ٢٠١٣، تظهر حاليًا عالمات لنمو أكثر اعتدااًل في الربع األول من 
العام ٢٠١٤ وذلك بينما تدخل القوانين الجديدة مرحلة التنفيذ وذلك وفقًا آلخر تقرير صادر عن شركة )كالتونز( العاملة في مجال االستشارات العقارية. أما 
بالنسبة ألبو ظبي فقد أشارت )كالتونز( إلى أن سوقها العقارية قد أصبحت أكثر نضجًا وأن مسؤولي القطاع قد اتخذوا نهجًا مقاسًا بشكل أدّق بعد االزدهار 
الذي عرفته في الفترة الممتدة من ٢٠٠٦ إلى ٢٠٠٨ وذلك في الوقت الذي تتوّجه فيه اإلمارة نحو تحقيق رؤيتها عام ٢٠٣٠. وأضافت بأن التنّوع االقتصادي 

التدريجي في اإلمارة ُيساعد في توفير استدامة للسوق السكنية في اإلمارات على المدى الطويل. 

Dina Fawaz
Acting ER Manager / Senior Editor & Researcher

Prepared by:

for hospitality, retail, real estate, and healthcare indus-
try. Moreover, the government’s efforts to diversify its 
economy from oil to other industries will boost the in-
frastructure investments in future. The total construc-
tion projects awarded in UAE totaled USD38 billion in 
2013 and the projects expected to be awarded is antici-
pated to reach USD46 billion in 2014.

Owing to significant investments in tourism and cul-
tural development, the government is developing a 
number of islands such as Sadiyat, Al Reem Island and 
Yas Island. The related infrastructure in these islands 
with respect to residential and commercial develop-
ments is also driving the building construction sector 
in the emirate. 

Modest growth for Dubai’s residential property market
Cluttons Dubai Spring 2014 Residential Market Out-
look report highlights how, post the positive outcome 
of Dubai’s 2020 bid, we are seeing a return to a more 
moderate pace of growth, as previously anticipated. 
The economic growth and frenzy in the lead up to the 
bid announcement, led to strong demand for residen-

“Residential 
values 

expanded 
by 3 percent 
in Q1, after 

rising by 
almost 6 

percent in Q4 
2013”

tial property in 2013 and helped lift average values by 
51 percent during the course of the year. But a slew of 
regulations aimed at cooling the pace of growth are 
starting to peg back rate acceleration. Residential val-
ues expanded by 3 percent in Q1, after rising by almost 
6 percent in Q4 2013. 

Demand for “desirable” vistas and high rise living in 
Dubai drives interest from both domestic and interna-
tional buyers, resulting in a continued effort by devel-
opers to position buildings in areas that optimize views 
of the Gulf or the sweeping skylines that crisscross the 
city. Dubai continues to add to its tremendous skyline 
with several 300m+ buildings already under construc-
tion across the city. These include Damac Residenze 
(335 meters), The Address The Boulevard (370 meters), 
Dream Dubai Marina (432 meters), Al Habtoor City Tow-
ers (300 meters) and Al Attar Tower (342 meters). Most 
of these will be additions to Downtown Dubai and 
Dubai Marina skylines, helping to add ‘vista-values’ to 
those submarkets and offering more options for buyers 
in search of a home with a view. 

A sustainable residential property market in Abu Dhabi
Cluttons points to Abu Dhabi’s strong economy, which is 
showing significant signs of change. The non-oil sector 
continued to expand its share of the economy, account-
ing for 45 percent of total GDP in 2013 and up from 43 
percent in the previous year, which is helping to ensure 
the sustainability of growth in the residential market by 
aiding in the long term diversification of the buyer and 
tenant demand base. Key sectors driving growth in the 
housing market are the tourism, hospitality, education 
and healthcare sectors, which is translating into robust 
population growth and demand in terms of the volume 
and nature of property requirements. This resurgence 
in demand is coupled with a market that has been de-
pleted of new supply for a number of years and this is 
driving values, while also stimulating a widespread re-
turn to development. 

Photo taken in Abu Dhabi

© ClUTTOnS
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Empower Inks Deal with TECOM Investments 
Empower, the world’s largest district cooling services 
provider, is set to provide 120,000 Refrigeration Tons 
(RT) district cooling services for TECOM Investments’ 
Dubai Design District (d3) project, it was announced 
last month. The total value of the project is estimated 
at around USD204.19 million, and will be financed 
through Empower’s revenues.

d3’s district cooling network will be implemented in 
several phases. The first phase is expected to begin 
in the fourth quarter of this year, with a capacity of 
10,000 RT. “This deal reflects the strategic relationship 
we have with Tecom Investments. This project is one of 
the largest and most important projects ever undertak-
en by Empower, as it demonstrates the sophistication 
of our world- class technology that services the Emir-
ate’s landmark real estate developments,” said Ahmad 
Bin Shafar, Chief Executive Officer, Empower. “d3 will 
be an interesting and vibrant addition to our unrivaled 
networks across Dubai.”

He continued, “Two plants, which will be following the 
latest standards in the district cooling industry, will 

be built to supply the requested load. The plants will 
include Thermal Storage and will use TSE (Treated Sew-
age Effluent) to be aligned with the company’s strategy 
of sustainability and saving natural resources.”  

Located close to Downtown Dubai and Business Bay, 
d3 is expected to be the creative hub in the Emirate’s 
flourishing design scene, with spaces for art, fashion 
and luxury outlets. 

A photo taken during the agreement of D3 project 
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Omniyat unveiled last month the artist renderings 
of the Middle East’s first ‘ME by Melia’ hotel, designed 
by renowned architect, Dame Zaha Hadid, in its flag-
ship project The Opus. Located in Burj Khalifa Dis-
trict, The Opus will feature signature limited edition 
furniture pieces designed by Hadid. Each individual 

victaulic introduces the new VicFlex™ Style AB6 Brack-
et for cold storage applications – reducing hands-on 
installation time by as much as 75 percent. The new 
bracket is part of the VicFlex range of innovative flexible 
drops and patented fitting brackets designed to install 
more easily than traditional rigid piping systems whilst 
delivering more durable performance. VicFlex offers a 
convenient and safe solution, requires fewer man-hours 
to install, is cost effective for maintenance and retrofit 
applications, and lowers shipping costs with a more 
compact form.
“The new VicFlex Style AB6 Bracket for cold storage ap-
plications is going to revolutionize the way cold storage 
units are protected, installing up to four times faster 
than rigid pipe,” says James Keown, Victaulic Fire Protec-
tion Sales Engineer for the Middle East. “With this new 
technology you will no longer have to wrestle with rub-
ber boots or messy foam sprays, or wait for glue to dry. 
There also is no need to cut and measure hard pipe, sav-
ing contractors precious time.”
In addition, the new VicFlex Style AB6 Bracket elimi-
nates condensation making it a safer option for cold 

‘ME by Melia’ Hotel’s Artist Renderings Unveiled

Victaulic Introduces VicFlex™ for 
Cold Storage Applications

piece is significant, but should be considered within 
the overall ensemble of Hadid’s architecture. 
The renderings unveiled by Omniyat detail the 
unique interiors of the ME Hotel lobby, the vertical 
café, the lounges and the reception area. “We are de-
lighted to reveal today the interiors of the first ‘ME by 
Melia’ hotel in Asia,” said Mahdi Amjad, Omniyat Ex-
ecutive Chairman and CEO. “These images convey the 
remarkably inventive quality of Zaha’s work; express-
ing a sculptural sensibility that reinvents the balance 
between solid and void, opaque and transparent, in-
terior and exterior.”

Hadid has designed a sequence of dramatic event 
spaces for the ME Hotel. Shaped by functional and 
programmatic considerations, yet dependent on 
the overriding formal language of the design, the 
interiors express Hadid’s investigations into the con-
cepts of fluidity and of seamless spatial flow. The ME 
by Melia hotel will feature Michelin star restaurants, 
lounges and cafes across an area of 250,000 square 
feet, with entertainment options selected from the 
best in the Middle East, New York, Miami, London and 
Las Vegas, according to Amjad. 

The victaulic vicFlex AB6 Bracket fits up to four times faster 
than rigid pipe

The over USD0.7 billion Opus project is more than halfway complete

storage applications. If openings in the freezer wall are 
not sealed air-tight, condensation can drip down the 
sprinkler barrel and freeze, interrupting the sprinkler’s 
spray patterns, which can be dangerous in the case of 
a hazard; with this new Victaulic technology you don’t 
have to worry about that happening. 



Departments
Corporate Happenings
Gresam: An Eminent Acoustical Solution Provider.............................P.48
ADSC’s Michael W. O’Neill Lecture Award Announced......................P.48

E-news
Steel Industry Related App Launched.....................................................P.49
Wilks Launches New Website......................................................................P.49

Interviews & Profiles
ALYAF: Middle East’s Expert in Geosynthetic.........................................P.50

Products & Services
IROCK Track Jaw-3046 Crushing Plant......................................................P.51
Flowcrete Soars at Mumbai International Airport’s T2.......................P.51
Reinvented & Launched: Konecranes’ New BOXHUNTER..................P.52
The Truck-Mounted Lone Star LS T1 Geotechnical Drill.....................P.52

Projects & Developments
Accenture & Sadara Signed a Multi-Year Agreement.........................P.53
“Wessal Bouregreg”: The USD1056 Million Project..............................P.53

Photo Courtesy of Flowcrete Middle East FZCO



DEPARTMENTS CoRPoRATE HAPPENiNgS

48
Arab Construction World (ACW)                                                                                                                                                          June 2014 / Vol. XXXII Issue 6

gresam Company ltd, established in 1986, member 
of grESAM group of Companies, and certified ISO 
9001:2008, is specialized in Acoustic and Vibration 
Engineering Solutions, Products, Systems, and Appli-
cations. For more than twenty five years, Gresam has 
been actively involved in the reconstruction of Leba-
non, and has proven to be one of the fastest growing, 
and highly professional suppliers of noise, vibration, 
and seismic control products and solutions in Lebanon 
and the Middle East.  

The company provides a complete line of Architectural 
acoustics, soundproofing, noise control products, sys-
tems and solutions. It also supplies Mountings, special 
isolators, Seismic Restraints, PUR Elastomeric pads, 
and Neoprene Mounting pads to reduce and dampen 
vibration and structure-borne noise, as well as seis-
mic isolators, restraints and systems. Experience and 
success have allowed Gresam to grow and expand its 
core capabilities to provide a complete package from 
design all the way to execution. Many of company 
products are ecologically friendly and may provide 
contribution points in several LEED categories.

Gresam: An Eminent Acoustical Solution Provider 

Gresam works with the client to plan the most effective 
sound and noise control treatment for his specific ap-
plications. With the wide variety of acoustical products 
available, it is critically important to choose the right 
products for your facility and your budget. 

gresam for acoustics & vibration engineering solutions & applications 

ADSC’s Michael W. O’Neill Lecture Award 
Announced
The International Association of Foundation Drill-
ing, ADSC, has announced the “ADSC Michael W. 
O’Neill Lecture Award”.  This Lecture Award honors 
Dr. O’Neill, one of the world’s prominent experts in 
deep foundations, who passed away in 2003 leaving 
a legacy of exceptional contributions to the deep 
foundation industry both in academia and in prac-

tice. The inaugural Lecture Award will be presented 
in San Antonio, Texas at the 2015 International Foun-
dation Congress and Equipment Exposition (IFCEE, 
which is sponsored by ADSC, the Deep Foundations 
Institute, the Geo-Institute of ASCE and the Pile Driv-
ing Contractor’s Association) to Jerry A. DiMaggio, 
P.E., retired Principal Bridge Engineer and Geotechni-
cal and National Program Manager with the Federal 
Highway Administration of the United States Depart-
ment of Transportation.  The ADSC Michael W. O’Neill 
Lecture Award will then be presented triennially at 
each future IFCEE “for outstanding contributions 
to the advancement of the state-of-the-practice in 
the design and construction of deep foundations 
through practical, applied research and/or through 
recommended improvements to design and/or con-
struction methodologies.” The establishment of an 
international lecture and award to honor Dr. O’Neill 
is the brainchild of Dr. Anna Sellountou, who studied 
under Dr. O’Neill and is now with Pile Dynamics, Inc. 
The idea was fully supported by ADSC, the sole un-
derwriter of the lecture award. 
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robor is proud and excited to be the first South African 
steel tube and pipe manufacturer to announce the 
launch of an industry related “app” compatible with An-
droid and iOS smartphones. The app (short for applica-
tion) can be downloaded for free and offers users readily 
available information regarding the full Robor offering, 
as well as other useful information and tools applicable 
to steel products and services. 

This app enables people out in the field, to have easy 
access, through a mobile device, to Robor’s steel 
products and services, as well as other useful indus-
try related offerings, such as Steel Calculations, Steel 
Specifications and Smart Tools. The app will undergo 
continuous improvements and updates to remain the 
main app in the industry. 

Established in 1922, Robor is a world-class manufacturer 
and supplier of welded steel tube and pipe, cold formed 
steel profiles and associated value added products. The 
company also supplies, distributes and adds value to 
carbon steel coil, sheet and plate and structural profiles. 
As one of the largest steel tube and pipe manufacturers 

Wilks – A Spectro Scientific Company is pleased to 
announce a new website focused on providing users 
with easy-to-use, portable analyzers for a variety of 
practical on-site measurements. The website features 
a tab format making it easy to access technical and 
reference information including application notes, 

Steel Industry Related App Launched

Wilks Launches New Website

in Southern Africa, Robor is active in most industries, 
including mining, transport - rail and road, construction, 
engineering, manufacturing, agriculture, energy, water 
and automotive. It also has the capability to manufac-
ture specialized items suited to the unique requirements 
of these markets. 

White Papers, videos and published articles that will 
assist customers in selecting the right product for 
their analysis requirements.
The website features application-specific, mid-
infrared (mid-IR) analytical instruments – both for 
qualitative and quantitative measurements – that are 
ideal for use by non-technical personnel. While all 
Wilks instruments are specifically designed for easy, 
on-site field or at-line use, they are equally as useful 
in a testing laboratory - virtually anywhere repetitive 
measurements are needed - and they require little or 
no maintenance.
Wilks analyzers and spectrometers are the ideal 
analytical solution for a wide variety of measure-
ment applications in the biofuels, petrochemical, 
environmental, quality control, and manufacturing 
industries. Easy-to-use operator interfaces allow for 
non-technical users to quickly and accurately obtain 
measurement results. They allow the analysis to be 
cost-effectively moved to the analysis location elimi-
nating the wait for off-site lab results.
At company’s website, customers can browse detailed 
information by product, application, or industry – 
making it easier than ever to find the right product 
for their particular application requirements. new WilksIr.com website

robor’s “app” compatible with Android & iOS smartphones
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LYAF is a Saudi Arabian company established in 1992 as a specialized manufacturer of technical nonwoven geotextiles for a wide 
range of civil engineering applications including: soil stabilization for road and rail construction; pavement overlay; filters for sub-
surface water drainage, shore protection and landscaping; and membrane protection for waterproofing, tunnel and landfill. Arab 

Construction World (ACW) magazine has conducted an interview with Mr. Eyad Al-Hasan, General Sales & Marketing Manager, to shed the 
light on company’s activity in the Middle East in general and in Saudi Arabia in particular.

Q. What has ALYAF brought to Saudi Arabia? 

Eyad Al-Hasan: ALYAF being the first and largest 
manufacturer in the Middle East has pioneered the 
development of nonwoven geotextile having supplied 
more than 300 million square meters to major and 
prestigious projects through active interaction with en-
gineering consultants, project owners and contractors. 
ALYAF through its knowledge of the local conditions 
and its technical support division has provided engi-
neered solutions to satisfy site specific and project re-
quirement.

Q. What are your thoughts and insights on the geo-
textiles industry in the Middle East?

Al-Hasan: The geotextile industry in the Middle East 
continues to gain momentum as a result of the wide-
spread acceptance of geotextile by the engineering 
community which has revitalized over the past two 
decades the benefits of geotextile as cost effective 
tools to many of the civil and environmental engineer-
ing problems.

A

Q. What are your current projects in the region?

Al-Hasan: ALYAF is actively involved in many projects 
and works closely with government ministries, munici-
palities throughout the Kingdom as well as with Ar-
amco and the Royal Commission in Jubail and Yanbu.

Q. What new product ranges, innovations does ALY-
AF have?

Al-Hasan: ALYAF has embarked on an aggressive 
expansion plan to better respond to the increasing 
market need for quality geosynthetic products and has 
established a joint venture with UK based GEOfabrics 
to manufacture a new range of high quality geocom-
posite products at its production facility in Dammam. 
ALYAF also supply a range of high quality geogrid and 
geosynthetic clay liners offering customers a unique 
opportunity a comprehensive range of geosynthetic 
products from a single source.

Q. What sort of competition exists in this sector?

Al-Hasan: ALYAF has been operating in the Kingdom 
for nearly 20 years without peers and has established 
unparalleled reputation for offering products and ser-
vices that exceed customer expectation. ALYAF is also 
well known in the market for its technical capability in 
terms of providing engineered solutions to meet proj-
ect requirements. New comers into the Saudi market 
emerged during the last 12 months offering geotex-
tile at low prices thereby causing the market prices to 
plummet to unprecedented levels. 

ALYAF: Middle East’s Expert in Geosynthetic 

Eyad Al-Hasan, general Sales & Marketing Manager, AlyAF
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In response to customer demand, IrOCK Crushers 
has expanded its product line to include the TJ-3046 
Tracked Jaw Crusher. This high performance primary 
jaw crushing plant is designed for medium-scale op-
erators in quarrying, demolition, recycling and min-
ing applications. The TJ-3046 features a 13-cubic-yard 
feeder and includes a grizzly pre-screening grid. The 
feeder drive features a load control system to ensure 
continuous, uninterrupted crushing. An optional lev-
el sensor can be fitted to the jaw and control the feed 
rate to the crusher, therefore maximizing production. 
The jaw crusher has an inlet opening of 46 inches by 
30 inches and is equipped with a hydraulic wedge 
adjustment to give operators total control of product 
size down to 2 inches.

TJ-3046’s high swing jaw generates an aggressive 
crushing action and accelerates movement of mate-
rial into the crushing chamber. The 48-inch crusher 
discharge conveyor can stockpile up to 11 feet, 6 
inches. A dirt conveyor is standard on the machine. 
The 110,250-pound TJ-3046 can be equipped with a 
wireless remote control and features track mobility 
for relocation around a jobsite or onto a heavy-haul 

Flowcrete has been involved in a major construction 
project at Mumbai’s Chhatrapati Shivaji International 
Airport, which has seen a second terminal, Terminal 2 
(T2), built on site in order to cope with huge increases 
in aviation traffic. The new four-level terminal sits on 
an impressive 439,000 square meter plot and can ac-
commodate over 40 million passengers annually. The 
structure has been applauded for its ability to combine 

IROCK Track Jaw-3046 Crushing Plant

Flowcrete Soars at Mumbai International 
Airport’s T2

trailer and its hydraulic folding sides make for easier 
set up and tear down. The TJC-3046 is designed with 
easy operation, durability and efficiency in mind. A 
user-friendly electronic crusher control system with 
touch screen display is easy to operate and simplifies 
crushing, service and maintenance.  

state-of-the-art design and architecture with infra-
structure and operational efficiency all the while ensur-
ing environmental sustainability recognized through 
its LEED® GOLD Certification.

Following a rigorous tendering, evaluation and trial 
process, Flowcrete India’s polyurethane car park coat-
ing system, Deckshield ID was selected for application 
across all of the facility’s intermediate decks with a 
second system, Deckshield UV specified for peripheral 
areas exposed to direct sunlight. The material was 
installed by Flowcrete India’s licensed applicator net-
work in a phased project spanning over seven months 
and involving a 150-strong workforce. One of the 
greatest challenges throughout the installation process 
was the surface preparation phase. In total, 154,000 
square meters of Deckshield ID and 7,500 square me-
tres of Deckshield UV were installed on site, represent-
ing one of Flowcrete India’s largest projects to date. 
The material was laid in a range of colors including 
dark grey on drive ways and light grey on parking bays 
with colored navigational markings and signage using 
Flowcrete India’s Deckshield Linemarker. Mumbai Airport India

TJ-3046 Tracked Jaw Crusher features high output 
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After several studies, and backed by a thorough under-
standing of customer needs, Konecranes launched the 
BOXHUNTER and reinvented the RTG crane. The innova-
tions at a glance: the operator has been brought down 
to earth. The cabin has been brought down to the truck 
lane, the heart of container handling action. The BOX-
HUNTER operating concept is unique: a complete re-
thinking of RTG operation and operator ergonomics. “We 
are very pleased to announce the launch of the BOX-
HUNTER and are very much looking forward to offering 
this innovative crane to our customers in Middle East”, 
says Andreas Falk, Port Cranes & Lifttrucks Sales Director 
Konecranes Middle East. “We are confident that this 
outstanding container crane that is an excellent value for 
money that will meet the needs of our clients”, he adds.

BOXHUNTER is the outcome of an intense product 
development effort that reinvented the Rubber Tired 
Gantry (RTG) crane. The BOXHUNTER operating concept 
is based on advanced video and laser technology that 
Konecranes has developed for its top-of-the-line Auto-
mated Stacking Cranes (ASCs). Video cameras located 
at strategic points around the crane and a sophisticated 

Reinvented & Launched: Konecranes’ New 
BOXHUNTER

Graphical User Interface in the cab give the operator 
excellent visibility everywhere he needs it. BOXHUNTER 
maintains a steady level of performance, around 15+ 
container movements an hour, while still offering the 
high reliability and low downtime that lie at the heart of 
the Konecranes philosophy and brand. 

Konecranes’ new BOXHUnTEr will interest container termi-
nal operators in different markets

The heavy-duty lone Star lS T1 comes with little Beaver’s 
SSK1 soil sampling kit

The Truck-Mounted Lone Star LS T1 
Geotechnical Drill
little Beaver makes transportation from site to site 
faster and easier with its Lone Star truck-mounted LS T1 

geotechnical drill rig. It gives engineers and soil tech-
nicians an efficient, rugged and dependable drill for 
standard penetration tests (SPT) and sampling through 
tough soils in nearly any environment. The heavy-duty 
LS T1 comes with Little Beaver’s SSK1 soil sampling kit, 
which includes a tower, pulley, third hydraulic valve 
and steel cathead. The kit allows users to perform 
standard penetration tests with Little Beaver’s optional 
140-pound safety hammer, split spoon samplers and 
AWJ drilling rod. Solid stem augers are available in 3- 
to 8-inch diameters, and the unit is capable of drilling 
6-inch boreholes down to 100 feet. 
The LS T1 drills can be mounted to the bed of a small 
truck or flatbed with Little Beaver’s specially designed 
frames. It also can be mounted on a rugged, light-
weight, single-axle trailer that is equipped with a 2-inch 
hitch, three leveling jacks and a spare tire. The frames 
on the truck-mounted models also feature jacklegs that 
stabilize the drill when it’s mounted to a truck with a 
softer suspension. The LS T1 geotechnical drill has a hy-
draulic lift cylinder that raises and lowers the mast and 
can be folded down when the unit is moved.  
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Accenture and Sadara Chemical Company, a joint 
venture developed by the Saudi Arabian Oil Compa-
ny and The Dow Chemical Company, have signed a 
multi-year agreement to help Sadara provide business 
and IT support services across the organization leading 
to the opening of Sadara’s integrated chemicals com-
plex in Jubail, which will be the largest petrochemical 
facility ever built in a single phase.

Accenture will help Sadara operate world-class tech-
nology practices across the enterprise including corpo-
rate and manufacturing applications and infrastructure 
services. Accenture will also help Sadara manage ser-
vices for helpdesk, field support, workstation services 
and computer platform and network support, includ-
ing data center operations. In addition, Accenture will 
work with Sadara to support the company’s Saudiza-
tion strategy, a government initiative designed to en-
courage employment of Saudi nationals.   

“Following a rigorous evaluation and assessment pro-
cess, Accenture was selected to support our drive in 
building Sadara as a best-in-class organization that is 
agile and poised to address both the current and fu-
ture needs with leading edge technology and second-

Wessal Capital, an investment fund initiated by His 
Majesty King Mohammed VI and which brings togeth-
er five sovereign wealth funds, announces the launch 
of “Wessal Bouregreg”, its second large-scale invest-
ment project. Focused on the cities of Rabat and Salé, 
the project aims to create a new cultural and leisure 
center designed for local residents and tourists alike. 

Accenture & Sadara Signed a Multi-Year Agreement

“Wessal Bouregreg”: The USD1056 Million Project

to-none support and services,” said Ziad Al-Labban, 
Chief Executive Officer of Sadara. “We look forward to 
working with Accenture and achieving our goals.”  

Sadara is building a fully integrated chemicals complex 
in Jubail Industrial City II, located in the Eastern Prov-
ince of the Kingdom of Saudi Arabia. The complex will 
be one of the world’s largest integrated chemical facili-
ties, and the largest ever built in a single phase. Con-
struction of the complex began in the fourth quarter 
of 2011 with the first plant start-up and first product 
expected by the second half of 2015, and with the site 
in full production by 2016. 

The framework agreements for this USD1056 million 
project were signed in Rabat last month, in the pres-
ence of His Majesty King Mohammed VI. The project 
is part of a national plan to position Morocco as a 
gateway to Africa. 

Wessal Bouregreg: a major, large-scale develop-
ment project aiming to create a new urban center 
In conjunction with other projects that aim to en-
hance the region’s social and environmental develop-
ment, Wessal Bouregreg is Wessal Capital’s second 
major investment project: it follows “Wessal Casa-
Port”, the USD722 million project launched in April to 
transform Casablanca’s port area. Designed for local 
residents and tourists alike, Wessal Bouregreg will en-
hance both the cultural and tourist attractions of the 
Rabat and Salé metropolitan areas. By 2020, the coun-
try’s ambition is to host 4 million tourists and create 
63,000 jobs in this area. 

Wessal Bouregreg reflects the Moroccan State’s 
determination to support the economic and social 
development of the Rabat and Salé twin cities, and 
Morocco in general. Morocco offers unrivalled oppor-
tunities for investors. The Wessal Bouregreg project represents a link between the river & the city
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An Integrated Model: Testing Beyond Compliance on nine Parameters

 The International Supply Chain Excellence
Program, Gulf Edition 2014
With increasing focus on diversification from being an 
oil-dependent economy to achieve sustained economic 
development, the Middle East is going through a signifi-
cant transformative phase. With a significantly potential 
demand on its manufacturing supply base, excelling in 
manufacturing and supply chain practices could very 
well decide on future corporate struggles. To address 
this rising necessity, Frost & Sullivan brings forth the 
International Supply Chain Excellence Program, Gulf Edi-
tion 2014. Keeping in congruence with Frost & Sullivan’s 
program, currently running in India, Thailand, and Tur-
key, the Gulf Edition aims to assist companies in adopt-
ing supply chain excellence practices across industries 
through assessments, feedback, and benchmarking.
The Gulf Edition of this program will be primarily cover-
ing the Gulf Co-Operation Council (GCC) countries with 
special focus on Bahrain, Oman, the Kingdom of Saudi 
Arabia and the United Arab Emirates (UAE). As part of 
this program, while the top performing companies 
would be recognized, all the assessed companies would 
be handed over a scorecard and an evaluation feedback 
would be shared. The sectorial benchmarking against 

global peers will be included in the feedback with more 
focus into the operational plans / projects of the partici-
pants. This, when integrated into the business plans in 
the subsequent years, would deliver maximum leverage 
and a clear value benefit to the participating company. 
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Project Qatar 2014 welcomed in its first day’s attendance 
different ministries, government sector officials, embas-
sies, decision-makers and industry professionals in the 
construction sector. A number of high-profile dignitaries 
attended the opening ceremony including, His Excellen-
cy the Italian Deputy Minister of Foreign Affairs, Mr. Lapo 
Pistelli and Mr. Andrea Ferrari, Trade Commissioner of the 
Embassy of Italy in Qatar. Exhibitors and visitors alike are 
delighted at the prospect of meeting industry leaders 
to discuss over USD200 billion worth of projects that are 
in the pipeline to be completed in Qatar in the lead up 
to the 2022 FIFA World Cup and achieving the Qatar Na-
tional Vision 2030.  

His Excellency Sheikh Ahmed Bin Jassim Al Thani, Minis-
ter of Economy and Commerce, representing His Excel-
lency Sheikh Abdullah Bin Nasser Bin Khalifa Al Thani, the 
Prime Minister and Minister of Interior, officially inaugu-
rated Project Qatar 2014 at the Qatar National Conven-
tion Centre (QNCC). Mr. Rashid Nasser Sraiya Al Kaabi, 
Chairman, IFP qatar, said: “We are honored by the 
support of the Prime Minister and Minister of Interior, 
HE Sheikh Abdullah Bin Nasser Bin Khalifa Al Thani. We 
would also like to express our gratitude to His Excellency 
Sheikh Ahmed Bin Jassim Al Thani, Minister of Economy 
and Commerce, for the privilege to inaugurate Project 
Qatar 2014 and we also deeply thank the Qatari govern-
ment, our esteemed exhibitors and sponsors for their 
unlimited support and generosity since the inception of 
Project Qatar in 2004.” 

Early public reaction highlighted the importance of the 
exhibition for Qatar’s construction industry with particu-
lar comment on the diverse range and professionalism 
of exhibitors, products and services. 

Another Successful Year for Project Qatar 2014

Rawad Sleem, Project Manager of Project Qatar, said: 
“The initial opening numbers have exceeded 11,500 
visitors, and are likely to exceed 45,000 visitors by the 
end of the exhibition. Moreover, we are thrilled to hear 
early positive feedback from participants exploring new 
partnerships and discussing potential lucrative business 
deals. Industry professionals such as architects, contrac-
tors, consultants, designers, construction professionals, 
as well as government officials and regulators, project 
owners and project managers, are able to connect and 
discuss the most innovative projects, high-profile case 
studies and solutions from across the regional and inter-
national markets.”

Ayman Ladkani, Sales and Marketing Manager of United 
International Co., said: “We have had a very productive 
first day at Project Qatar. It is a unique platform in the 
region and we have been fortunate to hold many fruit-
ful discussions involving potential deals from both local 
and international participants. Leading companies from 
across the globe are here at the QNCC and are ready 
to do business. It is an excellent indication of what is to 
come in the next few days ahead.”

An enthusiastic visitor attending Project Qatar noted 
that: “As a first time visitor to Project Qatar, it has totally 
exceeded my expectations. I am amazed at the size and 
diversity of the exhibition as well as the volume of in-
dustry professionals and businesspersons here. I am de-
lighted to have been able to access such a diverse range 
of companies from across the globe as well as SMEs from 
the region, especially through the B2B matchmaking 
platform for which I registered on the Project Qatar web-
site; it has allowed me to make appointments with sever-
al exhibitors that match my interests and work profile.” 

His Excellency Sheikh Ahmed Bin Jassim Al Thani, Minister of Economy & Commerce, inaugurated Project qatar 2014
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Over 300 exhibitors & approx. 53,000 visitors attended BATIMAT rUSSIA

 Building Industry Makes Important Contacts at
BATIMAT RUSSIA

wire 2014 und Tube 2014 in Düsseldorf:
Strong Together for Future Markets

At BATIMAT RUSSIA 2014 a total of 327 exhibitors from 
Russia, the CIS and Europe presented products and 
services from across the building sector. 52,315 visitors 
came to this approximately 30,000 square-meter exhi-
bition, to review all the latest developments in facade 
solutions, construction materials, architecture, design 
and interiors. The show, which took place for the first 
time under its new name, also featured a program of 
30 specialist lectures at which attendees were able to 
update their own expertise.

The exhibitors regard BATIMAT RUSSIA as an important 
networking platform and a gateway to the Russian 
market. That was underlined by Heiko Faust, Sales Man-
ager at DTS-Systemoberflächen gmbH, an important 
manufacturer of electron beam-cured surfaces: “With 
the diversity of building trades represented here and 
the international spread among the exhibitors, this 
year’s BATIMAT RUSSIA has met our expectations in full. 
We were particularly pleased that we were able to pave 
the way for new business in Russia.”

The upward trend continues: The more than 2,500 
international exhibitors from the wire, cable and tube 
industries can look back on five successful trade fair days. 
Inspired by the upswing of the steel market, the exhibit-
ing companies presented their product innovations at 
the Düsseldorf Exhibition Centre during the two trade 
fairs, wire 2014 and Tube 2014. “The trade fairs took place 
at exactly the right time. Now several companies are 
planning on investing in order to position themselves 
for continued competition,” explained Joachim Schäfer, 

Hans-Werner Carl, Area Sales Manager at Sauerländer 
Spanplatten gmbH & Co. Kg, commented: “At our 
stand in the exhibition section on doors and locks we 
welcomed more visitors than at last year’s event. We 
made new contacts with prospective customers in Rus-
sia and Belarus. For us, Crocus Expo is the most suitable 
exhibition venue in Moscow.” 

Managing Director accountable for the fairs at Messe 
Düsseldorf. “Once again, wire and Tube recorded exhibi-
tor growth as well as a significant increase in booked 
exhibition space,” he continued with satisfaction.
Networked worldwide and globally active, the exhibi-
tors presented themselves to the 72,000 trade visitors 
that travelled to the exhibition halls on the Rhine from 
104 different countries. They came to learn about the 
latest machines, equipment and products for the wire, 
cable and tube processing industries at the no. 1 inter-
national trade fairs, wire – International Wire and Cable 
Trade Fair and Tube – International Tube Trade Fair. “As 
world market leader in the steel tube industry with two 
plants in Düsseldorf, we believe it was the right decision 
to participate at Tube 2014 – for the second time in a 
row now after a long break,” summarizes Norbert Keusen, 
CEO of vallourec Deutschland gmbH, quite satisfied 
after five trade fair days. “Our customers were especially 
interested in the offshore foundation system PREON ma-
rine, with which wind turbines can be anchored in the 
ocean significantly more quickly, cost-effectively and 
environmentally-friendly than with the methods com-
monly used today,” Keusen continued. wire und Tube 2014 recorded exhibitor growth

©Media globe
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If you would like to run your event in this space, kindly send all necessary details to
 services@cphworldmedia.com

2014

June

lebanon
Project lebanon 2014
The 19th International Construction Trade 
Exhibition for Lebanon & the Middle East
03 - 06
BIEL
Beirut – Lebanon

Info:
Janine Touma
International Fairs & Promotions (IFP 
Lebanon) 
Tel: + 961 5 959 111 Ext: 324
Fax: + 961 5 959 888
Email: janine.touma@ifpexpo.com
Web: www.ifpexpo.com

qatar
4th Annual Underground Infrastructure 
& Deep Foundations qatar 
Boosting underground infrastructure 
development through implementation of 
effective tunneling & piling technologies 
08 - 11
InterContinental Hotel 
Doha – Qatar

Info:
Tarannum Syeeda 
IQPC Middle East
Tel: +9714 446 2745
Email: tarannnum.syeeda@iqpc.ae
Web: www.iqpc.ae

September
Kuwait

The Big 5 Kuwait 
International Building & Construction 
Show
22 - 24
Kuwait International Fair
Kuwait – Kuwait

Info: 
Emily Goodhew 
Marketing Executive 
dmg::events

Tel: +971 4 438 0355
Fax: +971 4 438 0356
Email: 
EmilyGoodhew@dmgeventsme.com
Web: www.dmgeventsme.com 

China
Wire & Tube China 2014 
The 6th All China International Wire, Cable, 
Tube & Pipe Industry Trade Fair 
24 - 27
Shanghai New International Expo 
Center (SNIEC) 
Shanghai – China

Info: 
Bella Wen 
Messe Düsseldorf (Shanghai) Co., Ltd 
Tel: (86 21) 6169 8300
Fax: (86 21) 6169 8301
Email: bella@mds.cn
Web: www.mds.cn

October
UAE

POWEr-gEn Middle East 
The Event Focusing on Power Generation, 
T&D & Water
12 – 14
Abu Dhabi National Exhibition Center 
(ADNEC)
Abu Dhabi – UAE

Info:
Asif Yusuf
PennWell 
Tel: +44 (0) 1992 656 631
Fax: +44 (0) 1992 656 700
E-mail: asify@pennwell.com
Web: www.pennwell.com

Saudi Arabia
Saudi rail
The International Exhibition for Rail, 
Metro Lines & Urban Transportation
27 - 29
Riyadh International Convention & 
Exhibition Center (RICEC)
Riyadh – Saudi Arabia

Info:
Riyadh Exhibitions Company (REC) 
Tel: +966 11 229 5604
Fax: +966 11 229 5612

Email: info@recexpo.com
Web: www.recexpo.com

november
Saudi Arabia

Saudi Build 2014 
The 26th International Construction 
Technology & Building Materials Exhibition
10 - 13
Riyadh International Convention & 
Exhibition Center (RICEC)
Riyadh – Saudi Arabia

Info:
Hani Habib
Riyadh Exhibitions Company (REC) 
Tel: +966-11-229 5604
Fax: +966-11-229 5612
Email: Hani.Habib@recexpo.com
Web: www.recexpo.com

UAE
The Big 5
The largest construction exhibition in the 
Middle East
17 - 20
Dubai World Trade Center 
Dubai – UAE

Info:
Emily Goodhew
Marketing Coordinator
dmg : events
Tel: +971(0)4 4380 355
Fax: +971(0)4 4380 356
Email: emilygoodhew@dmgevents.com
Web:  www.dmgevents.com

December
Saudi Arabia

Saudi Water & Power Forum (SWPF)
The Leading Water & Power Exhibition in 
Saudi Arabia
1 – 3
Al Faisaliah Hotel
Riyadh - Saudi Arabia

Info:
CWC Group
Tel: +44 20 7978 0078 
Fax: +44 20 7978 0099
E-mail:  info@thecwcgroup.com
Web:  www.thecwcgroup.com
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Advertisers Websites Page #

Chemgrout www.chemgrout.com 59

Alyaf Industrial Co. ltd. www.alyaf.com IBC

Ammann group www.ammann-group.com IFC

Columbia Machine, Inc www.columbiamachine.com 59

DIECI Srl www.dieci.com 41

E.A. FIErE DI vErOnA (MArMOMACC 2014) www.marmomacc.com 21

Ebawe www.ebawe.de 03

gEDA www.geda.de 09

HOUMAnI Contruction Equipment www.houmani.info 13

MB SpA www.mbcrusher.com 59

Messe Dusseldorf (Shanghai) Co., ltd. (Wire & Tube 
China 2014)

www.wirechina.net 
www.tubechina.net 45

Pile Dynamics www.pile.com 59

Sennebogen Maschinenfabrik gmbH www.sennebogen.com OBC

Tecnocom www.tecnocom.com 25
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Since we always aim to provide our readers with the latest and most important editorial content, and since 
we try to act as an information bridge / link between high-tech countries and developing countries of the 
MENA region, we mention hereby the conditions for publishing editorial material in ACW, hoping that these 
instructions will be respected by authors. ACW editorial material is divided into articles and press releases. 
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relating to ACW will be treated as unconditionally assigned for publication under copyright subject of the 
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ميكن احلصول على مجلة  “عالم اإلنشاءات العربي” شهريًا، عبر اإلشتراك. تبلغ قيمة اإلشتراك السنوي $٢5 للمشتركني من لبنان 
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حرصًا منا على تقديم أهم املواد التحريرية وأجّدها إلى قّرائنا واستكمااًل للهدف الذي أسست من أجله املجلة أال وهو أن تكون اجلسر 
اّلذي يربط بلدان الشرق األوسط وشمالي أفريقيا بالبلدان الرائدة في حقل البناء في العالم، نوضح في ما يلي شروط نشر املقاالت في 
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البريد اإللكتروني على أن تكون واضحة جّدًا  البريد اجلوي )على قرص مدمج( أو بواسطة  أّما في ما يتعلق بالصور فترسل بواسطة 
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Best Choice real Estate Development underscored the role 
of the private sector in addressing the housing shortage in Sau-
di Arabia during its participation at the recently concluded 5th 
Jeddah Urban Development and Real Estate Investment Event 
– Cityscape Jeddah 2014. During the conference, Samer Chou-
cair, Best Choice’s Deputy Chief Executive Officer and Head of 
Investment, pointed out that, while the Saudi Government has 
made major progress towards meeting the high demand for af-
fordable houses, private real estate developers must do its part 
and work alongside the public sector to find realistic long-term 
solutions to the housing shortage. He noted that some devel-
opers have already been engaged in a series of meetings with 
the Housing Ministry for possible partnerships.  

“It is also good to note that regional real estate developers used 
to focus on luxury housing, but many developers are now shift-
ing their gaze to affordable housing units amidst the high de-
mand from low-income and middle-income families. We under-
stand that the challenge of narrowing the gap between the lack 
of supply and the high demand is enormous, and Best Choice 
fully supports the government in its efforts to address the prob-
lem,” he said. 

Currently, most Saudi nationals still continue to live in rented 
accommodations. Rising rents and failure to meet bank qualifi-
cations for housing loans are making it difficult for many Saudi 
citizens to own a house. High land prices and high construction 
costs are also compounding the housing shortage.  The govern-
ment moved to address the housing deficit through implemen-
tation of reforms and policies. 

Amidst strong public-private partnership and government-led 
initiatives, industry experts say real estate activity in the King-
dom is expected to grow by 5.8 percent and its share to the 
Gross Domestic Product is poised to hit 7.2 percent in 2014 
compared to 6.8 percent in 2013.   

Choucair concluded: “These are indeed exciting times for the 
housing industry in the Kingdom, which is the region’s biggest 
real estate market. The high demand is fueling the steady mar-
ket growth. Best Choice capitalizes on this by offering sustain-
able and high quality housing solutions in the Kingdom and be-
yond, reaching other key areas in the region.”

Addressing Saudi Arabia’s 

High Housing Demand 

Through Private Sector 

الحّل ألزمة اإلسكان في 
السعودية تكُمن في 

القطاع الخاص 

Samer Choucair 

Deputy Chief Executive Officer and Head of Investment

Best Choice Real Estate Development Company

سامر شقير
نائب الرئيس التنفيذي ومدير قسم االستثمار

اإلختيار األفضل للتطوير العقاري

 شّددت »اإلختيار األفضل للتطوير العقاري« على أهمية دور القطاع الخاص في سد 
النقص الحاصل في عدد الوحدات السكنية في مختلف أنحاء المملكة العربية السعودية. 
وجاء ذلك خالل مشاركتها في معرض جدة لتطوير المدن واإلستثمار العقاري الخامس 
)سيتي سكيب جّدة ٢٠١٤(. وقّدم سامر شقير، نائب الرئيس التنفيذي ومدير قسم 
اإلستثمار لـ »االختيار األفضل«، خالل الحدث عرضًا تقديميًا لفت فيه أّنه على الرغم 
من التقّدم الملحوظ الذي أحرزته الحكومة السعودية في تلبية الطلب المتنامي على 
المساكن اإلقتصادية في السوق المحلية، ال بد من العمل على ترسيخ عالقات التعاون 
بين شركات التطوير العقاري الخاصة ومؤّسسات القطاع العام في سبيل إيجاد حلول 
عملية وطويلة األمد ألزمة اإلسكان في السعودية، مشيرًا إلى أن بعض هذه الشركات 

أجرت مفاوضات مع وزارة اإلسكان السعودية لبحث سبل التعاون في هذا المجال. 

وأضاف شقير: »نلحظ أن العديد من شركات التطوير العقاري القائمة في المنطقة قد 
انتقلت في أعمالها من التركيز على المشاريع السكنّية الفاخرة إلى التركيز على الوحدات 
السكنّية اإلقتصادية في سبيل تلبية اإلحتياجات والمتطّلبات المتنامية لألسر ذات 
الدخل المنخفض أو المتوسط. ونحن ندرك أن تقليص الفجوة بين العرض والطلب على 
الوحدات السكنّية في السعودية يشّكل تحديًا كبيرًا، ولذلك نقّدم الدعم الكامل للحكومة 

السعودية في جهودها الحثيثة للتغّلب على هذه المشكلة.« 

وتشير اإلحصائيات األخيرة إلى أن معظم المواطنين السعوديين ال يمتلكون شققًا 
سكنّيًة خاصًة بهم بل يقيمون في مساكن مستأجرة، نظرًا إلرتفاع أسعار إيجارات 
للحصول  المطّبقة  الشروط  إستيفاء  على  المالية  قدرتهم  وعدم  السكنّية  الوحدات 
على قروض سكنّية؛ إضافًة إلى إرتفاع أسعار األراضي وتكاليف اإلنشاء. وعكفت 
الحكومة على معالجة مشكلة النقص في المعروض السكني من خالل تنفيذ سياسات 

وإصالحات هيكلية متعّددة. 

وبالنظر إلى الشراكات اإلستراتيجية بين القطاعين العام والخاص، إضافًة إلى المبادرات 
الحكومية الموّجهة، يتوّقع الخبراء أن ينمو قطاع العقارات في المملكة العربية السعودية 
بنسبة 5.٨ في المئة خالل العام الجاري. كما ُيتوقَّع أن ترتفع نسبة مساهمته في 

إجمالي الناتج المحلي بواقع ٧.٢ في المئة بالمقارنة مع ٦.٨ في المئة العام السابق. 

وإختتم شقير: »دخل قطاع العقارات السعودي والذي يعد أكبر سوق عقارات في 
المنطقة، مرحلًة من النمو واإلزدهار في ظل تزايد الطلب على الوحدات السكنّية. 
وتسعى »اإلختيار األفضل« إلى اإلستفادة من هذه الطفرة العقارية من خالل توفير 
أفضل الحلول السكنية المستدامة وعالية الجودة في السوق المحلية وسائر األسواق 

اإلقليمّية األخرى.« 
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فوائد اإلشتراك
في مجّلة “عالم اإلنشاءات العربي”

Renowned the world over as the premier B2B mag-
azine in the MENA region to serve the Building, 
Construction Machinery, Road & Power sectors 
Arab Construction World (ACW) has been pub-
lished by CPH World Media since 1983.

By subscribing to ACW, you will have access to sec-
tions covering the latest in the MENA Construction 
industry including new innovations, latest technol-
ogies, events, market update and much more.

CPH World Media also publishes the following lead-
ing specialized B2B magazines, each of which in-
cludes relevant, up-to-date & insightful content re-
lated to industry sectors covered by each magazine:

1. Middle East Food (MEF): Covers Food Process-
ing, Ingredients, Packaging & Catering sectors, 
published since 1985

2. Arab Water World (AWW): Water, Wastewater, 
Desalination, & Energy sectors, published since 
1977

3. MEnA Health World (MHW)*: Covers Hospital, 
Medical Equipment, Pharmaceuticals & Nutrition 
Sectors, published since 1986.

* MHW magazine is currently suspended due to restructur-
ing; we will resume publishing it later this year.

For further information please contact Jad Aboulhosn, 
Circulation & Marketing Manager, by:

Tel: +961-1-748333 ext. 202 | Fax: +961-1-352419 
Email: j.aboulhosn@cphworldmedia.com

املجّلة  بكونها  العالم  حول  العربي”  اإلنشاءات  “عالم  مجلة  ُتعرف 
األوسط وشمال  الشرق  منطقة  األعمال في  األولى في مجال  املتخّصصة 
أفريقيا خلدمة قطاعات البناء ومعدات اإلنشاءات والطرق والطاقة. يتّم 

نشر املجّلة من قبل سي بي اتش ورلد ميديا منذ العام ١9٨٣.

إن اشتراككم في مجلة “عالم اإلنشاءات العربي” سيمّكنكم من االطالع 
منطقة  اإلنشاءات في  قطاع  األخبار في  آخر  تغطي  التي  األقسام  على 
الشرق األوسط وشمال أفريقيا مبا فيها أحدث االبتكارات وآخر التقنيات 
املواضيع  من  الكثير  وغيرها  السوق  أخبار  إلى  باإلضافة  واألحداث 

األخرى. 

كما يصدر عن "سي بي اتش ورلد ميديا" املجالت املتخصصة 
الذي  بالقطاع  املرتبطة  املعلومات  أحدث  تتضّمن  التي  التالية 

تغطيه:

١. مأكوالت الشرق األوسط: تصدر منذ العام ١9٨5 وتغطي 
قطاعات تصنيع األغذية واملكّونات والتوضيب والضيافة.

٢. عالم املياه العربي: تصدر منذ العام ١9٧٧ وتغطي قطاعات 
املياه والصرف الصحي وحتلية املياه والطاقة.

منذ  أفريقيا: تصدر  للشرق األوسط وشمال  الصحة  عالم   .٣
الطبية  واآلالت  املستشفيات  قطاعات  وتغطي   ١9٨٦ العام 

واألدوية والغذاء.

الهاتف: 748333-1-961+ املقسم 202 | فاكس: 961-1-352419+
subscriptions@cphworldmedia.com :عنوان البريد اإللكتروني
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